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Plymouth Offers Two Lines for 


Sparks 


Brick by Brick 
Week’s Story Unfolds 
Previews Aplenty 
A Krum from Stude’s Table 


By 
Chris Sinsabaugh 








FLASH: Sept. 11 is the tenta- 
tive date set for the Ford, Mer- 
cury and Lincoln press preview 
at Dearborn. 7 . 


UILDING this particular col- 

umn, this master bricklayer is 
exercising his priorities in the way 
of words, phrases, and particularly 
adjectives, but is puzzled as to 
precedence. Four major activities 
marked the week just ended, each 
interesting and important, but 
which one shall I write about first? 
Diplomacy tells me that in order 
to keep peace in the family, that 
I rate them on a time basis, so Ill 
turn to my brickpile and select my 
bricks in the following order: 
Packard press party and Ford Good 
Drivers League final awards on 
Monday; Chrysler Corp. preview of 
“Assembly Lines of Defense” on 
Tuesday and, lastly, Studebaker’s 
outstanding event at South Bend 
on Wednesday. Ford's affair was 
the only one which did not give 
the Paul Prys and the Peeping 
Toms an opportunity to do their 
stuff. No cars were shown. 

* * * 


PACKARD’S party was no de- 
parture from the conventional, fol- 
lowing a distributors’ meeting at 
Detroit’s Masonic Temple, and held 
at the Statler at cocktail time. But 
in the way of digression—some- 
thing different—was the dinner of 
the Ford Good Drivers League at 
the Book in the evening, when 
the final awards were made. This 
was the second year for the league, 
and my, how that youngster has 
grown! The total enrollment for 
1940 was approximately 55,000, but 
admitting the girls this year nat- 
urally greatly increased the enroll- 
ment and the count was in excess 
of 170,000. To bring together such 
& gigantic field required high or- 
8anizational skill and it is esti- 
mated that it cost the league 
something like $1 a head for this 
enrollment, and that the cost of 
the whole thing was in excess of 
&@ quarter of a million, cheerfully 
paid by Edsel Ford as his contri- 
bution to the cause of safety on 
the highways. 

o * a 

‘THE CEREMONY last Monday 
night was most impressive, with 
Bill Stout, himself just a grown-up 
Peter Pan, as toastmaster. In his 
Supporting cast were Alice Marble, 

(See SPARKS, Page 15, Col. 1) 
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Horsepower Up 
To 95, Safety Is 
Keynote in Styling 


New Iron Pistons Used; 
Frame Is Longer; 


Car Lower 


On Dealer Front 
Tax bill about set, 
Automotive Washington 
. & A. on pertinent problems.. 9 
Anti-freeze outlook darker 12 


DETROIT. — With horse- 


power boosted to 95, Plym-|t 


outh’s two lines for 1942 
(Deluxe and Special Deluxe) 
are being given public show- 
ings this week by dealers in major 
cities. The Plymouth standard line, 
offered last year, has been dropped 
for the coming season. Besides the 
increased horsepower, other high- 
spots in the new lines include: 

1. Greater use of Amola steel, 
introduced a few years ago, thereby 
freeing more nickel and chrome 
for defense industries; 2. Cars are 
lower, with full-width running 
boards concealed; 3. Use of light- 
weight iron pistons (weighing 
only 10 ounces more than last 
year’s aluminum pistons), which 
frees more aluminum for defense; 
4, Longer and more massive dou- 
ble-channel frame; 5. New front- 
end styling with splash guard and 
air scoop. 

Special Deluxe models come in 
seven body styles, the coupe (three- 
passenger), two-door sedan, four- 
door sedan, a club coupe with a 
full-width rear seat and extra leg- 
room for six passengers, convert- 
ible coupe, a town sedan providing 
added custom style, and a station 
wagon. The first four are also 
available in the Plymouth Deluxe 
line. 

Plymouth’s appearance of greater 

(Continued on Page 6, Col. 1) 


Industries Now 
Must Accept U.S. 


Defense Orders 


WASHINGTON.—A new regula- 
tion issued last week by E. R. 
Stettinius jr., defense priorities di- 
rector, provides that American 
manufacturers are now obligated 
to accept orders for war supplies 
for the United States, Russia, 
China and certain other countries, 
even though such acceptance will 
delay or prevent deliveries of civil- 
ian goods. 

In the past, if a manufacturer 
accepted an order which carried 
a government priority, or prefer- 
ence rating he was required to 
fill it ahead of other orders with 
a lower rating or none. However, 
he was not compelled to accept the 
order if he did not choose to. 

Under the new regulations the 
Office of Production Management 
would be able to stop work at an 
automobile factory or any other 
plant that might be quickly con- 
verted to defense activity. ; 

The Stettinius decree forcing 
manufacturers to take orders was 

(Continued on Page 8, Col. 1) 
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SUPER-DEFENSE BOARD IS HAILED 


°A, D May End Conflict 





1942 PLYMOUTH Special Deluxe four-door sedan. Greater 
width keynote the new Plymouth design, while horsepower has been boosted 


o 
body lines. 


lowness and 


95. Running boards are enclosed and concealed by the wide, low-sweeping 


Cars Not Inferior for °42, 
Press Previews Indicate 


By Pete Wemhofft 
Managing Editor 


DETROIT.—Evidence that 
the automobile industry’s 
“all-out” defense production 
program has not resulted in 
“inferior” cars for 1942, pre- 
vious rumors to the contrary, was 
presented to 200 automobile editors 


the past week at a series of 1942- 
model previews. 


Previewed were the 1942 editions 
of Chrysler, Studebaker, Plymouth, 
Dodge, De Soto and Packard, all 
of which showed no indication of 
a shortage of bright metal trims 
although it is admitted by company 
officials that much of this may 
have to come off later. All of the 
cars shown represent many ad- 
vancements—mechanically and ap- 
pearance-wise—over the 1941 mod- 
els, since work on the new cars 
was started long before defense 
came into the spotlight and there- 
fore did not interfere with arma- 
ment work. 


Most of the new cars viewed 
here last week are lower, racier 
and more streamlined than previ- 
ously, and many offer increased 
horsepower. Due to curtailed pro- 
duction for the coming season, plus 
higher labor and material costs, 
prices of the 1942 cars will natur- 
ally be higher than their 1941 
predecessors. Illustrative of this 
are Packard’s prices for 1942, which 
show the company’s lowest priced 


The Top Ten 


PASSENGER CARS 


First Ten in Registrations Re- 
ported in Automotive News Today: 


Make Pos. 


1—666,346 Chevrolet 514,237— 1 
2—430,502 Ford 
8—338,276 Plymouth 


335,023— 2 
271,444— 3 
162,499-— 4 
134,932— 5 
116,185— 7 


4— 233,280 Buick 
5—216,242 Pontiac 
6—177,599 Olds 
I—152,026 Dodge 126,875— 6 
8—105,624 Chrysler 60,748— 8 
9— 76,523 Studebaker 59,697— 9 
10— 64,371 De Soto 42,874—12 
Total All Makes 
2,747,522 2,043,648 


For complete standing of all 
makes, see Page 11, this issue. 





Over Control of 
Car Production 


Wallace, Nelson at Helm; 


Knudsen in Charge 
of All Output 


On Defense Front 


U._S. industry must accept Page 
GOGONGS GEGGED co cccccesccccive 1-8 
Canada to limit fuel grades..... 10 
U. S. checking vital materials... 8 
By William Uliman 


Washington Correspondent 


WASHINGTON. — End of 
the battle over what agency 
shall control automobile pro- 
duction, as well as other 
civilian and defense supplies, 
will be one of the major results 
of President Roosevelt’s creation 
last week of a Super- Defense 
board, it is believed here. The 
new seven-man board, officially 
called Supply Priorities and Alloca- 
tions Board and headed by Vice- 
President Henry A. Wallace, in- 


model, the Clipper Six, $200 above | cludes: 


the comparable model in last year’s 
line. However, prices have been 
reduced $115 on the Packard Eight, 
so that the differential between the 


William S. Knudsen, co-director 
of OPM; Secretary of War Stim- 
son; Secretary of Navy Knox; 
Harry L. Hopkins, presidential aide 


Six and Eight Clippers is now| supervising lease-lend and defense- 


only $55. 


aid program; Leon Henderson, 


In addition to the 1942 models,| price administrator, Sydney Hill- 
the automobile editors saw many/ man, OPM co-director and Donald 
of the defense activities of the|M. Nelson, OPM purchasing di- 
various companies, Chrysler Corp.; rector who becomes executive di- 
devoting a major portion of its rector of the board and therefore 
12-hour program Tuesday to the| its key man. 


corporation’s airplane, tank, Army 


The new board, similar to the 


truck and gun projects. The editors} World War industries board, will 
were told by K. T. Keller, president! establish automobile production 
of Chrysler Corp., that his company | rates, eliminating the conflict be- 
at present is turning out more|tween OPM and OPACS. The lat- 
than its scheduled five-tanks-per-|ter agency becomes the Office of 
day and expects to “triple that! Price Administration, headed by 
number” in the near future. Six| Henderson, while the Civilian Sup- 
of the 32-ton tanks, which had|ply branch, although still headed 
come off the company’s three|by Henderson, is put under con- 
assembly lines, were put through/trol of OPM. Knudsen, it is said 


their maneuvers, guns blazing. 


in reliable quarters here, person- 


Keller also said that 6,000 men|ally will take over supervision of 
were now employed in the tank|the whole production effort. 


arsenal on three shifts, six days 


Knudsen, following Roosevelt’s 


per week, and that more would|creation of the new board, shook 
be added from time to time. He|up OPM and placed the following 
also noted that “within six weeks”|in charge of six divisions: Civilian 
manufacturing operations would be | allocations—Henderson; Labor di- 
started on the corporation’s Army | vision—Hillman; Materials division 


(See PREVIEWS, Page 15, Col. 5) 


(See DEFENSE, Page 14, Col. 5) 


Oil Shortage to be Eased 
By Spring, Roosevelt Says 


WASHINGTON. — President 
Roosevelt predicted last week that 
the gasoline shortage would be 
considerably eased by next spring 
as federal officials struggled to halt 
a rise in retail prices in the east 
and the Senate commerce commit- 
tee voted to investigate the fuel- 
shortage situation. 


The President’s prediction was 
based upon the absence of a strong 
Nazi offensive in the North Atlan- 
tic. Unless tanker losses were 
materially increased by Nazi at- 
tacks, the new American tanker- 
building program, together with 
early utilization of new pipelines, 
should improve the situation ma- 
terially, the President said. 


Roosevelt also said at his press 
conference, in answer to a question, 





that he had heard nothing of re- 
ports that from 70 to 100 more 
tankers were to be turned over to 
the British. Tanker diversion to 
Britain caused the current short- 
age. 

Pointing out that there appeared 
no justification for retail gasoline- 
price increases, Leon Henderson, 
administrator of Office of Price 
Administration and Civilian Supply, 
sent a telegram to Thomas P. 
Henry, president of American Au- 
tomobile Assn., stating that major 
oil companies had adhered faith- 
fully to an agreement not to raise 
prices without prior consultation, 
but that some dealers had inde- 
pendently raised retail prices. 

Henderson said he expected to 
announce a price program within 
48 hours. 
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normal in July, 
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Business Shows Gain in 145 of 147 Trading Areas 


Volume 30% Above Normal 
In 29 Centers During July 


DETROIT.—Business in 29 trad-|ditions is practically nationwide, 
ing centers in the United States|with figures showing gains in 145 
was 30 percent or more above|of the 147 trading areas of the 





according to a|United States during July,” the re- 


business survey of Brooke, Smith,| port states. “Of these areas, 58 


French & Dorrance, Inc., 


New/were 25 percent or more above 


York and Detroit advertising firm.| normal, and only four slightly be- 
“Improvement in business con-|low normal.” 





Buick to Hold 
Sales Meeting 
For Field Staf 


FLINT.—The first of a series of | ton, 


The report states that the follow- 
ing areas were 30 percent or more 
above normal in July: Abilene, 
Akron, Atlanta, Augusta, Balti- 
more, Canton, Charlotte, Columbia, 
Dayton, Detroit El Paso, Erie, 
Fresno. 

Also Greenville, Hartford, Hous- 
Indianapolis, Jacksonville, 


meetings designed to acquaint the| Louisville, Macon, Memphis, Mo- 
field organization with the 1942 line| bile, Norfolk, Rockford, Saginaw, 


of Buick cars will be held at the|San Diego, 


Seattle, Sioux Falls 


factory Sept. 5, it was announced | and Tacoma. 


last week by W. F. Hufstader, 
general sales manager. More than 
150 members of the field service 
and sales organizations will attend 
to discuss with company executives 
plans for the coming year. 


Headed by Harlow H. Curtice, 
Buick president, factory officials 
and department heads, zone man- 
agers and assistants, car distribu- 
tors and field service representa- 
tives will preview the new cars 
during the day. Sales and adver- 
tising plans, engineering develop- 
ments, both stylewise and mechan- 


Ford Field Staff 
To Preview 1942 


Lincoln, Mercury 


DEARBORN.—Lincoln and Mer- 
cury division branch managers 
from all sections of the United 
States and Canada will convene 
here Wednesday (Sept. 3) for a 
three-day meeting with factory 
executives to inspect the new cars 


ical and service operations for the | #nd to discuss sales, service, adver- 
coming year, comprise the list of|tising and merchandising plans for 


topics for discussion on the all-day 
program. 


942. 
After an address of welcome at 


In addition to Curtice and Huf-|2 Dearborn Inn breakfast by E. D. 


stader, the list of speakers includes 
Charles A. Chayne, chief engineer; 
C. W. Jacobs, director of parts and 
service; A. H. Belfie, director of 
merchandising; L. M. Taylor, 
distributor, and Arthur H. Kudner, 
head of Buick’s advertising agency. 


Bottom, Lincoln - Mercury sales 
manager, the group will take spe- 
cial buses to the salon in the Lin- 
coln plant for a preview of models 


car|Which soon will be coming from 


the production lines. Edsel Ford 
will address the group after the 


Other executives who will attend |imspection of cars. 


the meeting are H. J. C. Miller, 
assistant sales manager; O. L. Wal- 
ler, assistant sales manager in 
charge of the west; H. C. Gillespie, 
southern regional manager, and P. 
S. Steenstrup and J. B. Nash, west 
coast regional directors. 

On Sept. 7 another all-day session 
is planned for members of the field 


Following a trip through the 
Lincoln factory, the party will have 
luncheon at the Dearborn Country 
Club where W. J. Cameron will 
speak. Trips to the Ford test track 
and wind tunnel, Henry Ford’s 


‘Camp Willow Run for boys and an 


inspection of the new Ford bomber 
plant will complete the day. 
Thursday will be devoted to talks 


service organization, during which] py fact secutives on engineer- 
a discussion of the broadened ser- rl feien call peaielien. Sculen. 
vice program will be held under|gealer relations, sales promotion 


the direction of C. W. Jacobs. 


Detroit Dealers Postpone 
Car Show Indefinitely 


and merchandising also will be 
discussed, while A. R. Barbier, ad- 
vertising manager, will outline 
advertising plans for 1942. After a 
barbecue on the Ford Rotunda 


DETROIT. — Directors of the|lawn, the group will attend the 


Detroit Auto Dealers Assn. 
week voted to postpone indefinitely 
the staging of the 4ist annual 
Detroit Automobile and Defense 
Show. 

Chairman of the show committee, 
David J. Griffith, stated that the 
board “had several months previ- 
ously voted to hold the 41st annual 
show as usual, but due to the 


last | Michigan State Fair. 


U.S. Retail Sales 
Reach 431,464 
Units in July 


DETROIT.—Retail sales of new 


desire of the automobile dealers of | Passenger cars and trucks in the 
Detroit to cooperate with the auto-| United States during July totaled 


mobile manufacturers and OPM | 431,464 units, 


Automobile Manu- 


in furthering the defense program, |facturers Assn. reported last week. 


it was felt the diverting of defense 


This included 345,841 passenger 


materials for exhibition purposes|cars and 85,623 commercial ve- 
would impede the progress of de-|hicles. Retail sales in July, 1940 
livering to Great Britain these all| were 298,683 passenger cars and 
59,696 commercial vehicles. 


important war materials.” 





DODGE DEALERS of the Detroit region had their first glimpse of the 1942 


Dodge car last week. Left to right, L. F 


VanNortwick, Dodge regional manager 


of Detroit, and dealers Bob Howell of Saginaw, H. Zeder of Bay City, R. A. 
Cott of Detroit. The new Dodge models, which will have their formal public 
introduction shortly, have many interesting features, among them a new 103 


horsepower engine said to operate with notable fuel economy. 











GREETING the country’s best young drivers. The scene at the banquet of 


the Ford Good Drivers 
drivers received their award of 


League in Detroit when the champion boy and 
r $5,000 scholarships from Edsel Ford. Left to 


girl 


right, Alice Marble, the tennis champion; Patricia Borman, Chicago, champion 


girl driver; Ford; Kenneth R. 
and Wilbur Shaw, automobile racer. 


Karr, Des Moines, Ia., champion boy driver, 


Truckers’ Freight Volume 


Nears All-Time High in July 


Special to Automotive News 


rose 2.3 percent over June and al- 


WASHINGTON.—Moving for-| most equaled the all-time record 


ward spiritedly, in contrast to the 
corresponding period of previous 
years, volume of revenue freight 
transported by motor truck in July 


Bumper Crops 
Expected to Boost 
Ore. Truck Sales 


PORTLAND, Ore. — Representa- 
tive automobile distributors and 
retailers here will not as yet make 
any definite statements as regards 
their share in the cut on deliveries 
of automobiles, with the exception 
of those who feature trucks, and 
they state emphatically that the 
sale of trucks during the balance 
of the year is bound to offset 
whatever losses might accrue due 
to curtailment of passenger cars. 

Dealers see a heavy increase in 
the purchase of farm trucks—with 
money on the barrel-head, as the 
result of the heavy wheat crops in 
the producing areas of Oregon and 
Washington. Automotive equip- 
ment dealers will likewise follow 
suit and are bound to get their 
share of the business, according to 
the field representatives. 

To back up the optimistic prom- 
ises, sales figures just released 
from key cities on the Pacific 
Coast show that Washington re- 
tailers had an average gain of 33 
percent for July, Oregon 31 per- 
cent, California 21 percent, Idaho 
15 percent and Montana 12 per- 
cent. 

Automobile sales continued strong 
in several states, running 55 per- 
cent ahead of last year in Oregon 
and 47 percent in Washington. Top 
cities in percentage gain in sales 
included Eugene, Ore. up 43 per- 


established in May, according to 
reports compiled by the American 
Trucking Assns. July volume was 
35.8 percent higher than that of 
July, 1940. 

Comparable reports were re- 
ceived by ATA from 206 motor 
carriers in 39 states. The report- 
ing carriers transported an aggre- 
gate of 1,455,307 tons in July, as 
against 1,422,278 tons in June, and 
1,071,685 tons in July, 1940. 


The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting carriers 
for the three-year period 1938-40 
as representing 100, stood at 155.12 
for July. The index figure for June 
was 152.49. 


Almost 76 percent of all the ton- 
nage transported in the month was 
reported by carriers of general 
freight. The volume in this cate- 
gory increased 3.7 percent over 
June, and 37.3 percent over July 
of the previous year. 


Transporters of petroleum prod- 
ucts, accounting for a little more 
than 10 percent of the total ton- 
nage reported, showed an increase 
of 9.1 percent over June, and an 
increase of 12.5 percent over July, 
1940. 

Movement of new automobiles 
and trucks, constituting about 4% 
percent of the total tonnage, de- 
clined 17.2 percent in July, as com- 
pared with June, but held 76.5 per- 
cent over July of last year. 


Haulers of iron and steel prod- 
ucts reported almost 4 percent of 
the total tonnage. The volume of 
these commodities decreased 3.7 
percent under June, but repre- 
sented an increase of 46.4 percent 
as compared with July, 1940. 


Slightly more than 6 percent of 


cent, Tacoma, Wash. up 45 per-|the total tonnage reported was 
cent, Pocatello, Ida. up 18 percent miscellaneous commodities, includ- 
and Missoula, Mont. up 17 percent.|ing tobacco, milk, textile products, 





Quotas by Makes 


Although each corporation may 
allot its production quota to 
various divisions as it sees fit, 
the following table (showing the 
maximum number of cars that 
may be produced during Au- 
gust, September, October and 
November this year) is based 
on the assumption that alle 
makes in a corporation will be 


curtailed equally: 
1940 Reduction 1941 
Total or Gain* Quota 
























Chevrolet ... 234,668 29.3 165,930 
Pontiac ..... 87,984 29.3 62,213 
Oldsmobile .. 71,219 29.3 50,358 
a ae 104,031 29.3 73,559 
Cadillac ; 13,798 29.3 9,755 
Gen. Motors. 511,700 29.3 361,815 
Plymouth 166,145 31.5 113,861 
Dodge ...... 57,675 31.5 39,515 
De Soto .... 23,360 31.5 16,004 
Chrysler .... 28,420 31.5 19,469 
Chrysler .... 275,600 31.5 188,849 
WOON cbascss 175,680 17.0 145,914 
Lincoln ..... 7,120 17.0 5,931 
. ee 182,800 17.0 151,845 
Hudson ..... 41,900 38.2 25,874 
TEOMD. vccceee 20,942 5.0* 21,972 
Packard .... 25,710 10.3 23,056 
Studebaker .. 46,160 23.6 35,289 
Willys-Ov'd.. 8,364 7.1 7,768 

TOTALS... 1,113,361 26.5 816,801 


Crosley not included in totals 





building materials, cement and 
household goods. Tonnage in this 
class decreased 3.8 percent under 
June, but held 12.9 percent over 
July of last year. 


Md. Registrations Up 


BALTIMORE. —A total of 496,254 
motor vehicles were registered in 
Maryland on July 31, representing an 
increase of 50,310 over the same date 
last year, it has been disclosed by the 
state department of motor vehicles. 


SALES 





Buffalo Dealers 
Report Sales At 
Fast Pace in July 


BUFFALO. — New car registra- 
tions in Erie county during July 
mounted to 3,901 from 3,719 in 
June and compared with 2,807 in 
July, 1940, the Buffalo Automotive 
Trade Assn. reported. This was an 
increase of 39 percent over the 
corresponding month a year ago. 


For the first seven months of 
1941, registrations reached 26,684, 
an all-time high for such a period, 
the association reported. This com- 
pared with 19,537 in the same 1940 
period and 22,489, the previous 
seven-month high, in 1937. 


Dealers reported that new car 
buying is holding at a high level 
and that indications are new auto- 
mobiles will continue to be sold in 
large volume as long as they are 
available. Dealers expect sales dur- 
ing the model changeover period 
will run much heavier this year 
than is customary because right 
now car buyers appear to be more 
interested in getting a car as soon 
as possible rather than wait for 
new models to appear. 


Used car sales also are holding 
at a high level and the used car 
market is described as being in a 
very healthy condition despite the 
tremendous influx of used cars on 
new car purchases. 


Dodge Dealers 
See 42 Models 


DETROIT. — Dodge dealers in 
this area, factory executives and 
other personnel gathered at Loch- 
moor Club here last week to hear 
presentations of sales and adver- 
tising plans relating to the forth- 
coming public introduction of the 
newest Dodge passenger car mod- 
els. The well-attended meeting was 
in charge of F. H. Akers, Dodge 
vice-president and director of sales. 


During the session, factory and 
field executives of the company 
presented reviews of the model 
year just closing, then set forth 
the details of plans for the mer- 
chandising of new cars and trucks 
during the approaching new selling 
season. 


While dealers, their salesmen, 
and other personnel invited to the 
meeting were given a special or- 
ganization preview of the new 
Dodge cars, public information was 
limited to the statement that the 
new Dodge will feature a different 
exterior and a new, more powerful 
engine; this engine, it was said, is 
coupled to the much-talked-about 
Dodge All-Fluid Drive in a manner 
endowing the car with notable fuel 
and general operating economy. 


Nazis Ban Big Cars 


WASHINGTON. — All passenger car 
owners driving medium or large-sized 
automobiles in Germany have been 
ordered by the police authorities to 
acquire as soon as possible lightweight 
cars in place of their present vehicles, 
it is reported officially. All owners of 
laid-up lightweight cars are required 
to place them at the disposal of used 
car dealers or to sell them direct to 
persons who are in need of such ve- 
hicles. In case the supply of light- 


weight cars is insufficient to meet the 
demand under these circumstances, it 
is said, the necessary number of. laid 
up light vehicles will be confiscated and 
handed over to those looking for such 
type of vehicle. 





ON A RECENT visit to San Francisco, Alfred P. SI j als 
of General Motors rere.» chatted with Charles Ss. ome eg Og oe 


Automobile Co., GM’s 
Nevada territory. 


rgest car distributor, handling Buick in the California- 
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Dealers’ or salesmen’s comments, questions 


By John O. Munn 


or requests may be 


addressed to John 0. Munn in care of Automotive News, Detroit, 


and the writer’s name will be kept in co 





I HAVE been wanting for some 
time to go down to Washington 
and, among other things, interview 
Leon Henderson. Much has been 
said about him recently in the 
press, a great deal of which is not 
complimentary. I had always found 
him to be very friendly with auto- 
mobile dealers. He was director of 
the research department of the 
NRA, when the dealers were for 
the first time permitted to control 
used car allowances. He, more than 
any other government official, was 
responsible for the guide book, and 
the provisions in the Motor Vehicle 


Retailing Code that permitted it. 

In spite of the fact that this 
code never had any support of 
the automobile manufacturers, it 
was helpful; in fact, a lifesaver 
to a great many dealers way 
back in 1934 and 1985. 


Price Control 
Held Necessary 


F course I wanted to see Leon 

Henderson. He is the Admin- 
istrator of Price Control and Civil- 
ian Supply. That’s about top man 
in the government. Prices are im- 
portant to any businessman and 
particularly so to the automobile 
dealer; in fact, they are the heart, 
soul and spirit of our whole eco- 
nomic system. There isn’t a reader 
of this column but who will agree 
that there ought to be some control 
of prices to prevent inflation, and 
that such control should obviously 
be in the hands of the federal gov- 


ernment. 


Of course it isn’t a pleasant 
task for Henderson, and no man 
could be popular, particularly 
with profiteers, in that position. 
So, no wonder I wanted to see 
Henderson and renew my ac- 
quaintance, and to reflect to 
automobile dealers that this sec- 
tion of the government is in safe 
hands, and that the dealer’s po- 
sition is sympathetically under- 
stood by the head of the depart- 
ment. Unfortunately, when I was 
in Washington, Henderson was 
appearing, both mornings and 
afternoons, before the House 
banking committee, and I had 
little opportunity to see him. He 
did express a desire to talk with 
me on the situation, and invited 
me to come back as soon as the 
hearings were discontinued, and 
when he would have at least 
some control of his time. 

* + 


Used Cars 


Present Problem 


OWEVER, I had a long talk 
with Cyrus McCormick, grand- 

son of Cyrus H. McCormick, in- 
ventor of the reaper, who is head- 
ing the automobile division of the 
price control of the department. 
At the time of my visit the depart- 


Mo. Truck Bill 
Gets Final Okay 


ST. LOUIS. — The border city 
truck and bus fee exemption bill, 
opposed by the St. Louis city ad- 
ministration and business interests 
both here and in Kansas City, has 
—_ signed by Gov. Forrest Don- 
nell. 





The measure, termed an anti- 
trade barrier by its proponents, 
will exempt from state fees all 
trucks and buses entering a Mis- 
souri border city from another 
state, if the Missouri operation of 
the carrier is within the city and 
its suburban zone. 

This zone, as defined by the state 
bus and truck law, is the territory 
extending one mile beyond the city 
limits, plus one mile for each 50,000 
of population within the city. 

City executives in urging a veto 
of the bill contended its passage 
would result in the loss of approxi- 
mately $100,000 a year in bus 
and truck fees to the city. The con- 
Stitutionality of the bill also was 
questioned. 





























nfidence if requested. 


ment was just being organized, 
staff meetings were being held, or- 
ganization duties being charted and 
standards of practice established. I 
found McCormick very affable and 
with a real understanding and 
sympathetic attitude toward auto- 
mobile dealers. He impressed me 
very favorably with his fairness, 
and the fact that his utmost de- 
Sire is to so conduct his office and 
accomplish the obvious duties of 


adjustment as possible to automo- 
bile dealers, and by careful plan- 
ning prevent inflation and bad 
after-effects when the defense or 
war program comes to a con- 
clusion. 

Personally, I don’t think any 
price control is indicated in con- 
nection with used cars. I know 
that Henderson, with his past ex- 
perience, and McCormick appre- 
ciate the difficulty of establish- 
ing any standard of value for 
used cars. Out of the 31 million 
cars in use in the United States, 
even though many of them are 
the same model and year make, 
and perhaps of the same mile- 
age, still the value of each and 
every car varies, and no central 
office could determine it. 


No Immediate 


Action Likely 


THINK that a ceiling put on new 

cars will automatically keep used 
car prices in line. If it ever comes 
to a time when new cars are no 
longer available, it might then be 
necessary to put some ceiling on 
used cars. Of course, in any event, 
no action will be taken soon; in 
fact, the law to implement Hender- 
son’s department is not through 
the public hearing stage and won’t 
be passed yet for some time. 

I don’t think anyone has to be 
especially concerned about Hen- 
derson’s activities. We all agree 
that with war economy and the 
government itself coming in for 
such a large share of the pur- 
chases, that prices should be 
regulated so the government does 
not have to pay more money 
than necessary for the goods it 
buys and thus increase federal 
indebtedness. | 


* * 


Two Methods 


Studied 

ROADLY speaking, there are 

just two ways to administrate 
prices. One is to freeze all prices 
as of a certain date. This is too 
hard to administrate, however; it 
would take a force as big as the 
German Gestapo to administrate, 
since it would reach down and 
touch every sale in every store. I 
think Henderson’s theory is to fix 
price ceilings only on basic mate- 
rials. Then, if these prices are kept 
in line, there would be no upward 
pressure from below. 

It is the pyramiding of price 
raise upon price raise that brings 
the inflation spiral, and controll- 
ing basic prices would avert that 
condition. oS 


Points Out 
Weakness 


— only weakness in Hender- 
son’s plan, so far as I can see, 


and I fully realize why he doesn’t 


want to include it, is that he leaves 
out of the law, for which he is ask- 
ing, agriculture and labor prices. 
He thinks these can be kept under 


control either under present labor 
and agricultural acts or laws par- 


ticularly instituted for that pur- 
pose. 
One thing is certain. One can’t 
work out successful economy 
with only the basic price of raw 
materials and products of in- 
dustry fixed and wages and 
farm quotations unrestrained. A 
system that is half fixed and 
half free cannot work. I am sure 
that Henderson, however, real- 
izes this situation and that he 
has enough influence on _ the 
Administration to eventu- 
ally close this gap. 


the department with as little mal-' 





Dealers Approve Credit Curb 





AT CELEBRATION of the 25th anniversary of Worcester Buick Co., Wor- 


cester, Mass., 


in this 


is Chester M. Stanley, president and treasurer, an 


two of its officers donned dusters, caps and 
1916 Buick, the first model sold by the company. At 


oggles for a spin 
he steering wheel 
with him, Harry T. Gray, 


Many HighwaySafety Reforms 
Enacted by State Legislatures 


CHICAGO.—Despite official pre- 
occupation with problems of 
national defense, 1941 was a banner 
year for highway safety legislation 
throughout the country, the 
National Safety Council reported 
last week. 

With only a handful of the 43 
state legislatures which met this 
year still in session, a survey by 
the council showed the following 
developments: 

Seven states strengthened their 
drivers’ license laws: Florida, Ne- 
vada (enactment of standard 
measure), New York, Ohio, Texas, 
Utah and Wisconsin. 


Three states passed Act V of the 
Uniform Vehicle Code (regulation 
of traffic on the highways): Flor- 
ida, Ohio and Utah. The Ohio 
measure did not contain the acci- 
dent reporting requirements con- 
tained in the standard law. 


Four states made major changes 
in accident reporting: Delaware, 


Plans Are Made 
To Cope With Oil 
Shortage in South 


COLUMBIA, S. C.—Road and oil 
company executives from five 
states held a special meeting here 
last week at the request of Gov. 
Burnet Maybank of South Carolina, 
to study means of meeting the 
gasoline shortage during the cur- 
rent emergency. 

One of the chief speakers at the 
meeting was Dr. John W. Frey of 
the marketing division, U. S. de- 
partment of interior, who asserted 
that it was the duty of the road 
and oil company executives to see 
that their customers “get a fair 
share of gasoline available during 
the eastern seaboard shortage and 
to solve the loss of revenue from 
gasoline taxes.” 

Frey declared that if a rationing 
system designed to cut consumption 
of gasoline by a third were insti- 
tuted, “it will not only take away 
some of your money but it will 
mean you must spend more to see 
that your folks get their share of 
what’s left of available gasoline.” 

Commenting on the fact that 
the threatened shortage has re- 
sulted from taking many tankers 
from the gulf-to-east service to 
British service, the interior depart- 
ment official expressed the opinion 
that “before we get through with 
this we may be truck hauling. It is 
not impossible to truck haul from 
the Mississippi River to North 
Carolina or South Carolina. A truck 
haul of 350 miles in the west is 
not unusual. It’s not impossible. 
It’s for the oil people to see that 
it’s done.” 


Pa. Cancels Certificates 


HARRISBURG, Pa.—(UTPS). — The 
certificates of 1,433 official automobile 
inspection stations were cancelled this 

ear for improper conduct of their 
esinens by Pennsylvania officials, it 
has been announced by the state motor 
police. The authority of 553 additional 
stations to operate was suspended and 
934 garages were warned to abide by 
regulations or lose their certificates. 







Maryland, Minnesota and New 
York. 

Six states increased their high- 
way patrols. Increases in number 
of men: California, 40; Florida, 70; 
Ohio, 100; Oklahoma, 30; Texas, 
200 and Wyoming, 5. 

Safety commissions were created 
in two states: Maryland and Michi- 
gan. Funds were made available 
for the New York Traffic Safety 
Commission. 

Three states recognized drunken 
driving tests: New York, Oregon 
(Portland only) and Texas. 

Two states reduced first offense 
drunken driving from a felony to 
a misdemeanor in an effort to ob- 
tain more convictions: Oklahoma 
and Texas. 

In addition to speed provisions 
of the traffic regulatory measures 
(Act V of the Uniform Vehicle 
Code), four states enacted new 
speed legislation: Delaware, New 
Mexico, Oregon and South Dakota. 

One state created a new motor 
vehicle department: North Caro- 
lina. Indiana and Colorado moved 
motor vehicle administration to 
other departments. 

Three states moved the admin- 
istration of highway patrol: Illi- 
nois, to the department of public 
safety; Nebraska, to the direction 
of the superintendent of safety and 
Nevada, to the public service com- 
mission. 

Summarizing one of the most im- 
portant years in the history of 
traffic safety legislation, the coun- 
cil pointed out that approximately 
two-thirds of the states now have 
standard drivers’ license laws and 
only three—Louisiana, South Da- 
— and Wyoming—have none at 
all. 

Thirty-eight states now have 
adopted Act V of the Uniform Ve- 
hicle Code, and the laws of ap- 
proximately 35 states now conform 
basically to national standards for 
accident reporting legislation. 


Minimum Rates 


Set for Truckers 


HARRISBURG, Pa. — (UTPS). — 
An order establishing minimum 
rates for the transportation by 
truck between points in Pennsyl- 
vania of heavy articles such as 
machinery, contractor’s equipment, 
boilers, long sections of pipe and 
stone, has been issued by the 
Public Utility Commission. 


The order applies to contract and 
common carriers, forwarders and 
brokers and becomes effective Oct. 
1, unless exceptions are filed within 
15 days after service of the order. 
The rates proposed are the current 
rates somewhat increased to com- 
pensate for the higher wages re- 
cently given in the trucking in- 
dustry. 

The general investigation into 
present rates was state-wide. With 
a view to bringing the practices of 
the industry into conformity with 
reorganized lawful standards, the 
commission sought the cooperation 
of operators, who, through a com- 
mittee of heavy haulers, submitted 
proposed rules and rates to enable 
the commission to reach a de- 
termination of reasonable mini- 
mum rates and standard practices. 


Healthy Condition 
Of Motor Market 


Is Seen Evolving 


MILWAUKEE. — Sentiment 
among local automobile dealers 
appears to be generally in favor 
of the government order curbing 
installment credit. Most of the 
dealers said that their businesses 
would not be greatly affected by 
the order since only a small per- 
centage of their sales involved 
time payments over 18 months. 


Frank Edwards, head of the 
Edwards Motor Co., Dodge-Plym- 
outh dealers, stamped the order as 
“sound” and declared he believed 
it would work to bring a “healthy” 
condition to the motor market. He 
said he anticipated an increase in 
used car sales as a result of the 
restrictions. 


Glenn L. Humphrey of the Hum- 
phrey Chevrolet Co., does not an- 
ticipate that the order will have 
much effect on new car sales for 
his company. He predicted, how- 
ever, that the sales of older used 
cars would spurt because persons in 
the lower income group would not 
be able to make the down payments 
required under the order for the 
purchase of new or late model 
used cars. 

A. A. Jaeger, head of the Jaeger 
Motor Car Co., Pontiac dealer, in- 
dicated the order would slow up 
his sales because the company has 
been selling about 50 new cars a 
month without any down payment, 
or with an igitial payment of only 
$5 or $10. Jaeger declared that 
about 25 percent of his car sales 
have been on a 24-month basis. 
The Jaeger firm, however, is one 
of few dealers in Milwaukee oper- 
ating on a large volume through 
no down payment sales. 


No Effect Seen 
In Birmingham 


BIRMINGHAM, Ala. — Birming- 
ham automobile dealers generally 
approve of the new government 
regulations affecting credit terms 
and say the government has done 
for them what they should have 
done for themselves. They don’t 
anticipate much drop now in sales, 
with the exception of that type of 
business which would have been 
unsatisfactory anyhow. They point 
out that there was not much con- 
sumer resistance to higher prices 
and they don’t expect much, like- 
wise, to the shorter terms. 


Some of the dealers in used cars 
attempted to unload, using the an- 
nouncement of shorter terms as a 
means of hurrying up buyers, but 
as a general rule dealers in new 
cars made little reference to the 
Sept. 1 deadline. This area is en- 
joying a defense boom and sales 
consequently are far ahead of last 
year. 

s* * *# 


Hardship Expected 


OKLAHOMA CITY.—“It looks like 
we have a law that applies to some 
poouse and not to others,”’ states A. 

. Christie, secretary of the Oklahoma 
Automobile Dealers Assn., commenti 
on the new Federal Reserve Boa 
regulations ‘“‘limiting’’ installment buy- 
ing. Automobile terms in Oklahoma 
City have been as low as 10 percent 
down and three years to pay, said 
Christie, but these are the extremes. 
The third down payment required by 
federal rule is almost universal here 
but the 18 months limit to pay will 
work a hardship on many who have 
been using a 24-month plan. 


CATA Wins Award 


For Aid to Dealers 
CHICAGO.—The job done by 
its business management depart- 
ment, organized a year ago, has 
won a 1941 John N. Vander Vries 
award for the Chicago Automo- 
bile Trade Assn. 
In behalf of CATA, Ben T. 


Wright, president, received the 
award “for outstanding accom- 
plishment in the promotion of 
business management among 


motor vehicle dealers.” The 
honor was bestowed upon the 
association by the National In- 
stitute for Trade Organization 
Executives. 
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AUTOMOTIVE OUR PLEDGE 

D yi One sacred pledge we make our friends here and 
f pats now. This publication, God willing and so long as 

E¢ it is in our charge, will never champion the cause 

a of any individual or any corporation which is not 

t for the best interests of the automotive industry as 


a@ whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
ds timely, authentic and of value—(AN 6-10-1983). 


DETROIT, SEPTEMBER 1, 1941 


A Tax Stone Makes Many Ripples 


a stone thrown into the Treasury millpond goes ker- 
lunk as it hits the waters, but the kerplunk is fol- 
lowed by ripples that often prove more disastrous than the 
original splash. This simile may well be applied to action 
last week of the Senate finance committee, which concurred 
with the House committee that what the country really 
needs is not a good five-cent cigar but a $5 “use tax” to be 
imposed on motorists just for the privilege of owning an 
automobile. In itself the five bucks do not seem an ex- 
orbitant price to pay, considering that the money is to go 
for defense, but to us who get soaked on every side it is 
establishing a precedent that we will be sorry for when 
comes. We well remember that once a tax is imposed 
it seldom is taken off, and we fear this will be so in this 
case. It might not be so bad in this emergency if this should 
be only a federal tax, but we well know that the federal 
government’s example will be followed by states and cities, 
which will grab at this “easy money,” with the result that 
the “use tax” may be tripled before the greedy taxmasters 
get through with us. We’ve been paying through the nose 
for many years in the way of special taxes for the privilege 
of driving automobiles but this last straw is something to 
think about. 

In this same bill in which the “use tax” stands out as 
something new, there is a small grain of comfort in the ac- 
tion of the Senate committee in sticking by the House and 
insisting on the 7 percent excise levy on new cars, despite 
the demand of the Treasury that it be set at 15 percent. 
Undoubtedly the vigorous protest set up by the National 
Automobile Dealers Assn., aided by AUTOMOTIVE NEws’ 
broadside on the same subject, had its effect. 


Our Youth Clip Coupons 


N the month just ended there were decided two contests 
specially designed to educate the youth of America in the 
use of their hands and in teaching them highway safety, 
both most commendable in these days when we are looking 
to the younger generation to do their bit. First of these was 
the All-American Soap Box Derby for boys 15 years and 
under who had to build their own coasters and keep within 
a $10 cost. Certainly most educational and taking in the 
whole country from coast to coast. The other, more recent, 
was the Ford Good Drivers League for boys and girls of 
high school age who had to demonstrate their ability to 





handle their cars in traffic under severe inspection. 


Both were unselfish promotions to two great causes, 
neither sponsor seeking publicity for its efforts. In the 
case of the Derby, in the local championships the name of 
the Chevrolet company did not appear; in the finals the 
only credit given was a sign that told the big event was 
sponsored by Chevrolet and America’s leading newspapers. 
The same modesty prevailed in the league effort. Although 
it was called the Ford Good Drivers League, it was the per- 
sonal contribution of Edsel For? and not the Ford company. 
Eliminating the business element goes to prove that after 
all, such modesty makes both Chevrolet and Ford stand 
higher in the regard of the public than if they had been mer- 
cenary in the promotions. 
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During the past few 
RED LETTER years it has seemed 
DAY! to me I tear the 
pages off my desk 
calendar pad with ever increasing 
rapidity. The days turn into weeks; 
the weeks into months and the 
birthdays and anniversaries march 
by in constant procession. Only 
once in awhile does one day step 
out from another and fix itself so 
indelibly in your memory that you 
know it cannot be dislodged, thus 
you set it down as a “red-letter 
day.” Such a day was last Tuesday 
when a group of us, who put words 
on paper and then multiply them 
through the simple mechanics of 
printers’ ink on paper, were taken 
behind the scenes of one major, al- 
though still only one, segment of 
Uncle Sam’s gigantic defense pro- 
gram, as being carried forward by 
a typical American institution, the 
Chrysler Corp. All that I, for one, 
had read or heard, even the mil- 
lions and billions, had become criss- 
crossed in my befuddled brain 
with the bickering among the al- 
phabet bureaus in Washington. On 
last Tuesday a whole new vista of 
America’s determination opened be- 
fore my eyes, responded to my 
touch, assailed my nostrils with 
strange odors and left my ears 
ringing with the din of hammer on 
anvil! Elsewhere in this issue of 
AN I know you will find a more 
detailed story of the day, but I am 
too emotionally filled with the im- 
pressions it left on an ordinary 
citizen to fail to recount to you 
some of the high spots. 
s * # 


Chrysler, as you know, is fabri- 
cating in Detroit only the nose 
(complete with instrument panel) 
and the middle section of the 
gigantic Martin bomber. These then 
are assembled with motors and tail 
section at a new Martin plant 
somewhere in the mid-west. Ap- 
parently, this highly successful in- 
strument of warfare is being built 
95 percent of aluminum or other 
light metals. We saw a room filled 
with samples of the 11,500 items 
which compose the two sections 
which Chrysler is building. Laid 
out on tables for inspection, they 
look like the parts of a gigantic 
jig-saw puzzle, but when assembled 
they will be held together by 54,000 
rivets; probably as many as would 
go into a fair-sized skyscraper. I, 
for one, always feel rather puny 
and cut-down-to-size when I thus 
come in actual contact with the 
work of our engineers and me- 
chanics. 

* * 

But it was at the new Chrysler 
plant which is devoted to the build- 
ing of the medium-sized tanks that 
I felt again as I did the first time 
I looked over the rim of Grand 
Canyon. Where less than a year 
ago dairy cows contentedly munched 
on daisies, stands today a single 
building which may not be the 
largest single modern factory build- 
ing in the world, but certainly 
looks it. I made notes on the num- 
ber of square miles of glass and 
the mileage of railroad tracks in- 
side the building but I don’t be- 
lieve my notes, so you will have to 
get the statistics elsewhere. But I 
did see them cutting our armor 
plate that looked to be four inches 
thick with oxygen flames from 
either side which cut through this 
steel like butter. I saw them fast- 
ening these plates with cold pres- 
sure, flattening the inch-in-diameter 
rivets without heat or pounding as 
easily as I could press putty with 
my thumb. 

* * 

Undoubtedly all of this would be 
“old stuff” to anyone familiar with 
the eastern navy yards and other 
industries which work in heavy 
metal, but to one who has confined 
his factory inspection, for the past 
couple of decades, to those spe- 
cializing in building motor vehicles, 
it opened a new world, as I as- 
sume it did to most of the other 
270 news and admen who were 
with me. For once I found no em- 
barrassment in finding myself 
standing in open-mouthed amaze- 
ment when I looked at those near 
me. There are three lines of tank 
assembly at the Chrysler plant and 
they appear to be each a quarter 
of a mile long. There seemed to 
be upwards of 100 tanks along the 

(Continued on Page 8, Col. 3) 














a otenatt ZZ - + 
BY eo VNFLATI 





* 





s 


_ nae. 
” 
“it 


Poinier—Detroit Free Press 


Washington Traffic Snarl 





In This Corner 








The views expressed in 
Anonymous contributions will 
be observed upon request. 


Material-Minded 


I want to congratulate you for 
publishing J. C. Billingslea’s letter 
on the Reader’s Digest article repri- 
manding repairmen. I am a black- 
smith and I only wish the editor 
would give us blacksmiths a little 
protection and praise us when we 
are falsely represented. 

The mechanic of today has no 
time to think so as to better his 
condition and their editors of their 
paper should be honest with the 
mechanic and print their views 
and not be so material-minded.— 
Charles H. Chism, Coshocton, O. 


Providence 

Stocks of new cars are rapidly 
dwindling, and used car prices are 
off in this locality. 

Dealers throughout are tighten- 
ing up on used car allowances and 
customers seem to be trying to 
buy the new car instead of endeav- 
oring to sell their old car. Dealers 
realizing this are trading more 
sanely, not knowing what the fu- 
ture has in store. 

Few dealers, if any, are holding 
used cars for higher prices but are 
disposing of them as quickly as 
they can be reconditioned. The ma- 
jority of dealers realize that in 
view of the curtailment of new 
cars that they will have to receive 
every bit of profit in the new car 
sale. — Harold A. Lanphear, Lan- 
phear Motor Car Co., Providence. 


Used Constantly 


We have received the eighth 
AvuTomoTivE News Almanac. I am 
confident that every recipient will 
want to keep this because of the 
outstanding news it contains. I find 
it being used by our organization 
constantly, and is kept until the 
new issue is received. 

You are to be congratulated on 
the splendid showing you have 
made both editorially and in ad- 
vertising.—R. C. Byler, advertising 
manager, SKF Industries, Inc. 


Finest to Date 


Your 1941 Almanac is excellent. 
As you know, I use this book con- 
stantly for reference purposes and 

want to thank you for what I 
consider the finest job to date of 
its kind in the industry. 


Best wishes for your continued 


‘Give Us Protection .... 


this column 
not be 
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of our readers 


are those . 
accepted but confidence will 


success and many thanks for the 
help you and your staff and your 
Almanac have given me.—M. M. 
Ransier, chief statistician, Automo- 
tive Parts and Equipment Manu- 
facturers, Detroit. 


Who, Me? 


Last night I finished “Who, Me?” 
Chris Sinsabaugh did a swell job. 
Anybody who has been in this 
business any length of time can’t 
fail to enjoy it and it will con- 
stitute a valuable record of an im- 
portant period in American history. 

I am going to say something in 
Automotive Merchandising at the 
earliest possible moment about 
your book because there must be 
a lot of people whom we reach 
who haven't read it. I think every 
author feels that must be the case. 
Anyway, we are very sincere in 
our recommendation of it.—Ray W. 
Sherman, vice-president, Automo- 
tive Merchandising, New York. 


Coming Events 





SEPTEMBER 

8- 9—Huntington (Prichard Hotel). 
Annual convention of Automobile 
Dealers Assn. of West Virginia. 

25-26—Milwaukee (Schroder Hotel).SAE 
National Tractor Meeting. 

28-Oct. 1—Edgewater Park, Miss.(Edge- 
water Gulf Hotel). Annual Fall 
meeting of Mfg. Distribution di- 
visions of Automotive Electric Assn. 

OCTOBER 

11-18—Baltimore Automobile Show, 5th 
Regiment Armory. 

11-18—Rochester (N.Y.) Dealers Auto- 
mobile Show. 

11-19— Automobile Show of Buffalo 
Automotive Trade Assn. 

11-19—Automobile Show of Los Ange- 
les Dealers Assn. 

12-19—Automobile Show of Chicago 
Automobile Trade Assn. 

17-26—Automobile Show of San Fran- 
cisco Automobile Dealers Assn. 

23-24—Tulsa, Okla. (Mayo). SAE na- 
ee fuels and lubricants meet- 

27-30—New York. Annual convention of 
American Trucking Assns. 

30-Nov. 1—Los Angeles. (Biltmore Ho- 
tel) SAE National Aircraft Produc- 
tion Meeting. 

NOVEMBER 

13-14—Cleveland (Statler). SAE  na- 
tional transportation and main- 
tenance meeting. 

JANUARY 


12-16—Detroit. (Book - Cadillac). SAE 


annual meeting and engineering 
display. 
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FINANCIAL 


Street Grows Impatient with U.S. Slow-Motion Policy 


Many Washington Conclaves 


AUTOMOTIVE NEWS, SEPTEMBER 1, 1941 


Considered Waste of Time 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—The whole thing 
about this automobile curtailment 
program is that the Administration 
in Washington feels that the news 
must be broken in gentle pieces. 
Perhaps that is best. It may be that 
the general public is not yet ready 
to accept the blunt facts. 

Whatever the situation, Wall 
Street is more or less impatient 
with the waste of time and effort 
involved in these conferences that 
decide nothing. For years. the 
sound practice in the financing of 
automobile sales has been one-third 
down, with not more than 18 
months to pay the balance. And 
12 months for the balance has been 
preferred. Now the government 
comes along and, with the avowed 
purpose of credit inflation in mind, 
decides that it is necessary to 
limit down payments to one-third 
and the time for payment of the 
balance to 18 months. Of course 
more liberal terms were being 
granted before, but they did not 
represent the sound judgment of 
the industry as a whole. 

And it is amazing to find that 
if people want to furnish their 
houses, it will be necessary to pay 
10 percent down on their furniture 
and pay off the balance in 18 
months. In other words, inflation 
of credit in household furnishings 


U. S. Taxes Seen 
Nullifying Huge 
Earnings in 1941 


NEW YORK.—A sharp increase 
in the percentage of earnings be- 
fore taxes absorbed by reserves for 
federal income taxes in the first 
half of the current year over the 
corresponding period last year is 
revealed by an analysis of the 
statements of 275 industrial com- 
panies, including automotive firms, 
by the National Industrial Con- 
ference Board. 

It was found that this year these 
companies in the aggregate set 
aside 51.6 percent of their earnings 
for federal taxes, as compared with 
26.7 percent last year, so that net 
income after taxes was only 20 per- 
cent higher than last year, despite 
the fact that before federal taxes 
the increase in earnings amounted 
to 82 percent. 

Seven companies manufacturing 
automobiles, according to the 
board’s analysis, set aside 59.0 per- 
cent this year as against 32.3 per- 
cent last year, so that net income 
after taxes was only 6 percent 
higher than in the first half of 
1940, although before taxes earn- 
ings were 76 percent higher than 
last year. 

Nineteen manufacturers of auto- 
mobile parts covered by the an- 
alysis were also hit hard by fed- 
eral taxes, which took 53.9 percent 
of their earnings this year as com- 
pared with 28.1 percent in the first 
half of 1940, so that their aggre- 
gate net income after taxes was 
only 15 percent higher despite an 
increase of 80 percent before fed- 
eral taxes. 

Some industries were even hard- 
er hit by federal taxes, which, for 
example, took 67.5 percent of the 
earnings of six companies manu- 
facturing aircraft and parts this 
year as compared with 21.1 per- 
cent in the first half of 1940. 


British Car Maker 


Pays 10% Dividend 
LONDON.—(UTPS).—Morris Mo- 
tors, Ltd., is paying a tax-free 
interim dividend of 10 percent. This 
is a departure from the usual divi- 
dent policy of the company which 
has been one payment only. For the 
year ending Dec. 31, 1939—the last 
year for which accounts are avail- 
able—the payment was 40 percent, 
less tax. 

The company has also announced 
that although the production of a 
number of 10 h.p. sliding head 
saloons has been authorized for 
essential war needs, delivery can- 
not begin for some time, nor can 
@ price be fixed at the moment. 








STOCK PRICE AVERAGES 


Previous Latest Year 
Period Period Change Ago 
We MOUNTED: a vvvsssccre 27.85 27.85 . $81.75 


.+. 28.11 28.05 —0.06 33.40 
cateae 26.75 26.92 +0.17 25.43 
ridbeee 18.73 19.15 +0.42 15.50 


10 car-truck co.’s 
10 parts-access, 
4 tire-rubbers 





is to be avoided by limiting the 
amount of credit to 90 percent. 
And still, the same government 
requires larger margins for the 
purchase of stocks on the stock 
exchanges. In other words, it is 
all right for a young married 
couple working on a wage that 
may come to an end at any time 
to go into debt to the extent of 
90 percent of their purchases. But 
by no means must a man with 
spare money for speculation buy 
stocks in American industry with- 
out much larger down payments. 
The idea seems to be to protect the 
man with spare money but let 
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on new significance. 





the marginal wage earner run the 
risk of having his furniture taken 
away from him. 

Is it possible that inflation is all 
right as long as it is not brought 
to general view? 

And there is the old question of 
farm prices. The head of the Farm 
Bureau Federation the other day 
was congratulating the farmers on 
having obtained at last price parity 
for their products. That is, they 
felt at last they had accomplished 
the objective of having their prod- 
ucts selling on a parity basis with 
the goods they had to buy. But 
the funny part about all this is 
that the farm bloc in Congress and 
elsewhere continues to scream for 
higher prices on farm products, 
with no ceilings, and at the same 
time scream for ceilings on every- 
thing else. And, what’s more, they 
seem to be winning their point 
with the Administration. 

In the meantime, stock markets 
are marking time. Price move- 
ments continue to be small, par- 
ticularly in the automotive groups. 


that once had but a thousand 
eyes, now has thousands of NEW eyes, and takes 


For thousands of new 


eyes in the night mean thousands of new dollars 
on the market and thousands of new customers 
for your merchandise. 


New eyes in the night characterize the machine 
tool center of the world . . . Cincinnati. They 
symbolize the fact that Cincinnati’s 32 great ma- 
chine tool factories are now working overtime 


filling orders for virtually every industrial area 
in the nation. They testify that $100,000,000 
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Detroit Streetcar, Bus Strike 
Reflects Value of Automobile 


DETROIT.—In a supplement to 
its series of studies recently pub- 
lished showing the need of the 
automobile in the American way 
of life, the National Automobile 
Dealers Assn. points to the five-day 
streetcar and bus strike in Detroit, 
just settled, as a concrete example 
of the service the automobile is 
rendering the public in transporta- 
tion. 

“Streetcar and bus service was 
stopped without warning,” says 
NADA. “This was expected to cripple 
the city, as 400,000 people depend 
on streetcars and buses to carry 
them to and from work every day. 

“However, thanks to the auto- 
mobile, workers reached the fac- 
tories, office people reached their 
desks, and clerks reached their 
stores, so that what might have 
been a complete paralysis turned 
out to be an upsetting inconveni- 


ence. Only one shutdown of a fac- 
tory was reported. 


“When streetcar and bus riders 
were stranded unexpectedly by the 
strike, the owners of private cars 
who customarily drive to work, 
gave a lift to as many as they 
could. Factory workers with cars 
assisted their friends. Taxicabs also 
played a part in moving the work- 
ing population, and many owners 
of cars ran a taxi service of their 
own. Companies owning fleets of 
motor cars pressed them into ser- 
vice collecting employes in all parts 
of the city. 


“This continued during the five 
days of the strike without serious 
effect to defense production and 
other industrial activity. Downtown 
stores were hardest hit because of 
the scarcity of shoppers, who use 
streetcars and buses in the middle 
of the day.” 





... extra dollars for wages, materials, factories 
and machinery for defense . . . are being put 
into circulation in Cincinnati NOW! 


Thousands of eyes in the night in Cincinnati 
clearly reveal why bank clearings here increased 
20.6%, why new car sales here are up 29.3%, 
and why department store sales are up 14% 
(the first half of 1941 over the first half of last 
year) ... and why YOUR sales in this richer- 
than-ever trading area, TOMORROW, depend 
upon your advertising in the Times-Star TODAY! 
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Plymouth Offers 95 Horsepower in Two ‘42 Lines 


Lightweight Iron Pistons, 


Lower Styling Are Featured = 


(Continued from Page 1) 


lowness and width is emphasized 
by heavy, broad fenders, long 
horizontal grille bars, and massive 





Plymouth for ’42 





Plymouth’s Offerings for "42... 
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Bundles 
from Britain 


By W. A. Gibson Martin 
London Correspondent 


LONDON.—With a country al- 


most entirely on war production, 
the average garagist, intent on 
helping civilian motorists (many of 
whom are engaged 100 percent on 
work of national importance) finds 
conditions extremely difficult. For 
instance, the carriage on _ spare 
parts has become prohibitive. 
Charge on one road spring from 














bumper design. Between bumper 
and grille is a broad splash guard 
that helps keep mud from splash- 
ing on the front of the car. Under- 
neath the wide, heavy bumper is 
an aircraft-style air scoop which 
adds to the efficiency of Plym- 
outh’s cooling system. 

The effect of lowness is achieved 


Lines (2)—Deluxe (117-in. w. 
b., 95 h. p.) and Special Deluxe 
(117-in. w. b., 95 h. p.). 

Body Types—Coupe, two-door 
sedan, four-door sedan, club 
coupe, convertible coupe, town 
sedan and station wagon. 


Features—Horsepower boosted 


by lower roof lines and a 117-inch 
wheelbase, at the same time re- 
taining normal headroom. The 
lowered center of gravity gives in- 
creased stability to the ride, it is 
claimed. Also, the safety all-steel 
body is widened to enclose and 











to 95 with lower engine speed 
and lower rear axle gear ratio; 
greater use of Amola steel; full- 
width concealed running boards; 
lightweight iron pistons; longer 
frame; lower lines. 

Prices—Not yet announced. 


conceal the running boards, keep- 
ing them clean and free from ice 
and snow. The low floor is level 
with the running boards; there is 
no raised sill to step over. 

Seats are spacious, and in sedan 
models are exactly the same width 
both front and rear. Front seats 
are adjustable over a  five-inch 
range. 

Savings in fuel consumption and 
lower cost of operation are claimed 















life in extended service on the car. 


Also important in improved basic 
design, is Plymouth’s super-rigid, 
double channel frame. This is 
longer and more massive than the 
previous frame, carrying the entire 
body at a lower level so that the 
car hugs the road even better than 
before. 


Smooth, level riding quality is 
now said to be even more pro- 
nounced — particularly on curves 
and over really bad stretches of 
rough road — through the com- 
bined action of special design fea- 
tures such as extra long wheelbase, 
scientific weight distribution, big 
front coil springs, equalizing force 
of a front end sway eliminator; 
effective spring control by four 
direct-acting, aero-hydraulic shock 
absorbers; positive, easy steering 
control through a high steering 
ratio; long rear springs and the 
equalized, low-frequency action of 
balanced springing. 

Many conveniences and _ safe- 
guards are included in Plymouth’s 
design. Special outside locks on 
both front doors can be opened at 
either side with the ignition key. 
A special hookup with the inside 
door handles make it impossible 
to lock oneself out of the car with 
the key inside. 

Front door ventilating wings are 
standard on every model. Driving 
comfort is further increased by 
locating the brake and_ clutch 
pedals more directly in front of 
the driver, and by providing more 
room between the seat cushion and 
the steering wheel. 

Horns will not blow until the 
ignition key is turned on. All mod- 
els are equipped with dual air-tone 
horns. In Special Deluxe models, 
interior lights switch on automat- 
ically when the right front door is 
opened, and the hand-operated 
interior light switch is moved to 





SAFER, =e ome sae betes 

king is outh’s - run- 
= ‘oard ieow entirely enclosed 
within the lower, body lines 
of all models, both Deluxe and Special 
Deluxe. The low floor now is level 
with the running board, 
is no raised sill to step over. 





along with greater performance 
for the 95-horsepower engine that 
delivers 10 percent more power, and 
at the same time better economy. 





greater piston strength and long | ¥m 








192 PLYMOUTH coupe. 


combined with the trunk lid han- 
dle and lock. 

Noteworthy is Plymouth’s “Safe- 
guard” wheel. Introduced by Plym- 
outh a year ago, safeguard wheels 
are designed to guard against dan- 
ger of blowout or puncture by hold- 
ing the tire in place, instead of 
permitting it to be crushed down 
between flanges of the rim or 
thrown off one side of the wheel. 
Centrifugal force helps keep the 
tire from going completely flat, so 
that any driver can control the 
car while bringing it to a safe stop. 

Another safety aid is the in- 
creased effectiveness of Plymouth’s 
Safety - Signal speedometer, 
mounted directly in front of the 
driver on the tapered instrument 
panel. Airplane-type numerals make 
accurate reading of the speedo- 
meter easy at all times, and for 
after-dark visibility without glare, 
all instrument dials are edge- 
lighted at night. 

The entire dial of Plymouth’s 
speedometer changes color when 
illuminated, showing green while 
car speed remains below 30 miles 
an hour, then changing to amber 
from 30 to 50, and turning to a 
warning red at speeds in excess of 
50 miles per hour. 

Operating quietness is obtained 
through rubber body mountings, 


Increased output of 95 horse- 
power is obtained at a lower engine 
speed — 3,400 r.p.m. This added 
horsepower at lower speeds permits 
the use of a lower rear axle gear 
ratio (3.9), which also allows the 
engine to run considerably slower 
and make fewer revolutions per 
mile. This gives increased economy 
in fuel and oil, and in lower up- 
keep costs, it is claimed. 

Also contributing to fuel economy 
is a high compression ratio, that 
is now 6.80 to 1. Equally important 
is reduction of wear through use 
of Superfinished parts, a protect- 
ing oil filter, an oil bath air cleaner 
and a floating oil intake. 

Improved smoothness of engine 
operation is attained with a heav- 
ier, more perfectly counterweighted 
crankshaft, equipped with a special 
vibration damper, it is said. 

Another example of Plymouth’s 
use of optional materials with di- 
rect benefit to the car owner, it 
is said, is shown by the new type, 
lightweight iron pistons designed 
for the improved power plant. 
These new pistons are much lighter 
in weight than the old order of 
cast iron pistons, and are said to 
impose much less load on the bear- 
ings. They are specially designed 
with chilled iron ribs reinforcing 
the piston walls to make them 
strong and free from distortion 
caused by the heat of fuel combus- 
tion. They are reported to contri- 





an attractive, long wearin 


the left door post—within easy 
reach of the driver. 

Trunk lids on all models are 
spring counterbalanced, which 
makes them easy to lift and does 
away with catches and props. The 
stop light is raised to a higher line 
of vision, and the license plate light 
now is away from the stop light, 





rubber insulation of rear springs, 
rubber insulation in the steering 
mechanism, five different kinds of 
body insulation — plus the well- 
known Plymouth Floating Power 
engine mountings. 

Separate parking lamps are an 
integral part of the grille design. 
Headlamps, of the latest Sealed 


INTERIOR of 1942 Plymouth models. Deluxe body styles are upholstered in 


pile fabric. Special Deluxe models li 
shown here come in two different color schemes to harmonize with the particular 


bute importantly to sustained fuel 
and oil economy, while providing 





color selected for the 
both of these interior color schemes. 


ke the one 


exterior. Either broadcloth or pile fabric is optional on 


Beam type, are streamlined into 
the front fenders. 

Nine body colors are offered on 
all body types in both Plymouth 
lines, and in addition two special 
colors for convertible coupes only, 
at no extra charge. For even fur- 
ther variety, most of the standard 
colors are also available in six 
different two-tone combinations on 
all two-door and four-door sedans, 
and on club coupe models in both 
lines at slight extra cost. 

Upholstery in Deluxe models is 
a new, long-wearing pile fabric in 
a pleasing taupe shade. For Special 
Deluxe models there are two up- 
holstery colors, one basically blue 
and the other basically green, to 
provide close color harmony with 
the particular body color selected 
for the exterior. Choice of broad- 
cloth or pile fabric is optional for 
either of the two Special Deluxe 
interior color schemes. 

Body color options available as 
standard for all Plymouth models 
include Marine Blue, Chevron Blue, 
Gunmetal, Airwing Gray, Battalion 
Beige, Artillery Green, Pilot Green, 
Cruiser Maroon and Black. Two 
additional colors for convertible 
coupes only are Charlotte Ivory 
and Summac Red. 


Synthetic Rubber Tires 


May Be Used by Army 


WASHINGTON.—Plans are being 
formulated by the U. Army 
Quartermaster Corps for tests of 
motor vehicle tires and inner tubes 
which will result in important sav- 
ings in rubber, the war department 
has announced. Self-sealing inner 
tubes are now a possibility when 
made of natural rubber, and ex- 
periments are under way to manu- 
facture the tubes from synthetic 
rubber for test purposes. At pres- 
ent, all motor vehicle tires for 
quartermaster vehicles are made of 
natural rubber. 

It also was announced that quart- 
ermaster corps refrigeration trucks 
will use glass wool insulation in 
order to operate over all types of 
terrain and in every weather con- 
dition. Glass wool has greater 
refrigeration value than other types 
of insulation, plus durability, it 
was said. 


Female Attendants 


ST. LOUIS.—Feminine filling station | 


attendants, common in England and 
Canada where they have replaced men 
who have joined the colors, made 
their initial appearance in St. Louis 
last week at a Shell station in the 
west end. The women, Charlotte Elms, 
25, and Erna Keppler, 18, were chosen 
by O. L. Baldwin, manager of the 
station, from _a bevy who answered a 
newspaper ad. They work a six-day, 
48-hour week, with a salary of $95 
per month. A wiite duck uniform, 


more practical than dresses, was de- 


signed by J. C. Ebel, a Shell company | 


executive. 





Glasgow to Liverpool, 205 miles, is 
seven-shillings compared with one- 
half (one shilling and two pence) 
before war broke. Thus garagists 
prefer to buy locally if they can, 
irrespective of price. Nothing less 
than a ton is accepted by goods 
rail, and passenger rate becomes 


prohibitive. ' 


Used Cars Short 


The shortage of sound second- 
hand cars is becoming acute, 
and excellent prices are offered 
for 1939 models under 20,000 
miles. Ford 10 h.p. saloons sold 
pre-war at £145 new are exchang- 
ing hands at £180 and £190, al- 
though two years old and hav- 
ing done 15,000 miles or even 
more. Buick Viceroy 1939 models, 
originally £495 new, are finding 
buyers at £520 and £525. Main 
demand, as in pre-war days, is 
for the lower powered models, 
mainly from 8 to 10 h.p. 

Recently the British govern- 
ment advertised for sound sec- 
ondhand cars of 20 h.p. and over, 
not more than three years old, 
offering 10 percent under list 
price for 1938 and 20 percent for 
1937, and 30 percent for 1936. 
These prices were regarded as 
high, yet results have been so 
poor that government is now 
compelled to utilize normal trade 
chanrets in order to obtain what- 
ever vehicles are necessary. The 
motor trade claims to be able to 
satisfy all government demands 
if those are made in accordance 
with trade custom, it being un- 
usual for government to _ ne- 
gotiate direct with the owners 
of private cars. 

* * * 


Skill in Management 

No one quotes for a repair nowa- 
days. When asked to undertake 
repairs the garagist can’t say how 
much he will have to pay for spare 
parts, or indeed, if there are any 
to be had. He cannot say what 
time will be charged, as he is left 
with old and semi-skilled men only. 
Lack of maintenance attentions 
are responsible for adding to cost 
of all jobs. The mechanics may be 
inefficient — often are—but a ga- 
ragist can’t pick and choose. If 
he sacks the men, the next lot 
may be twice as bad but—in any 
case—won’t be any better! At 
times he can’t even find a new 
man at all. 

Skill in management has become 
most important factor in the busi- 
ness today. Any fool can sack men, 
but it needs a clever manager to 
persuade poor, aged, semi-skilled 
workers to improve, and keep on 
the job, and make a more or less 
good job under the circumstances. 

* * * 


Road Conditions 

As most people know, the pre- 
war roads of Britain were to- 
tally inadequate for the rapidly- 
growing amount of traffic. This 
inadequacy has become more 
acute in wartime, as railways 
are damaged in places by enemy 
action, and road transport has to 
substitute. 

Yet road transport has in- 
creased on a vast scale, although 
pleasure motoring is nil. The 
main roads are thronged with a 
bumper-to-bumper procession all 
night long with trucks on vital 
national services. Most of the ac- 
cidents are caused by the black- 
out, poor condition of road sur- 
faces, tired and sleepy drivers. 
neglected maintenance, and the 
enormous volume of traffic which 
the government -managed rail- 
ways cannot handle and which 
must therefore go by road. 
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Epitor’s Note: The _ following 
questions and answers, presented 
at Studebaker’s annual press pre- 
view of 1942 models last week in 
South Bend, are considered of 
such importance that they are 
published in full: 

* x + 

Questions submittea by news- 
papermen and answered by K. B. 
Elliott, Studebaker sales vice-presi- 
dent: 

Q.—With new car _ limitation, 
what effect will there be on the 
used car market problem with 
which dealers have always been 
concerned? 

A—Of course, we are going to 
get a lot of experience on that and 
I'm not enough of a prophet to be 
able to predict the exact course 
that it will follow. I think it is 
obvious that there will be more 
attention given by the dealers to 
that department of the business. 
Cars will be reconditioned better 
than they ever have been before 
and they will be merchandized 
better. There will probably be few- 
er sold, fewer taken in in the 
channels of trade. I think the deal- 
ers may benefit considerably from 
the experience that will result. 
Dealers have come to handle their 
used cars in some cases like a 
merchant in the story I heard just 
yesterday. A traveling salesman 
went into a grocery store in the 
country. He saw an _ enormous 
quantity of containers of salt 
stacked up all over the place. He 
asked the merchant, “You must 
sell a lot of salt.” “Nope,” replied 
the merchant, “I don’t sell much 
but the fellow that comes here to 
sell me—boy, can he sell!” 

That is about the way with too 
many automobile dealers where 
used cars are concerned. Custom- 
ers have been very good salesmen, 
much better, unfortunately, than 
the dealers have been. Better used 
car merchandising, better recon- 
ditioning, and therefore, much bet- 
ter values for the used car buyer 
than we have had in the past. 


Preventive Service 

Q.—Does Studebaker have any 
program in mind for all its dealers 
such as preventive service used by 
fleet operators? I mean this busi- 
ness of checkup on a fixed cost 
basis at stated mileage intervals. 

A—There are some indications 
that there is a trend in the di- 
rection of what we have named 
“package service.’ That is, the 
handling of service along lines 
which will carry more definite 
prices, some established procedure 
for a series of service handled for 
fleet operators or even owners. The 
thing that is of the most interest 
to us right now is the extent to 
which the dealer organization is 
placing itself in position to do a 
better service job for its regular 
customers whether they are fleet 
operators or otherwise. Dealers, as 
you probably all know, have let a 
good deal of service and parts 
business go past their doors. There 
is on foot now a tremendous ef- 
fort on the part of the dealers to 
get in a position to get it back, 
and increase their revenues. Natur- 
ally, the most specific thing from 
the dealer’s standpoint is to in- 
crease revenue from sale of parts 
and service. That’s going to go 
very far towards making up loss of 
revenue in new car business. Fac- 
tory service toward individual own- 
ers is on the basis of fleet opera- 
tors. 

I think that the sale of preven- 
tive service, that particular ad- 
jective, was first used by Stude- 
baker 20 years ago. Every good 
dealer makes an effort to bring his 
customers in once a month for a 
Specific inspection job which fol- 
lows the type of operation that 
takes place in fleets today. This is 
always a standard practice among 
better dealers. We are encourag- 
ing dealers to offer complimentary 
inspection of cars. Dealers have 
always been a little half-hearted in 
that certain thing. Sure, they’ll in- 
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HAVE YOU HEARD 
THE PACKARD FILL? 


Scully VENTALARM 
88 First Street, Cambridge, Mass. 





Q. and A. 


Studebaker Officials Give Pertinent Data on Output, 
Dealers, Substitutes, Employment 


| dealers are concerned, we are go-| 






spect if insisted upon but so far 
as actually going out and cam- 
paigning on the basis of a free 
inspection, they haven't done it 
nearly as extensively as_ they 
might with profit to themselves as 
well as the owners of the cars. 


Dealer Mortality 


a great mortality among automo- 
bile dealers throughout the coun- 
try and if so how much of a re- 
duction do you think will occur? 
A.—Whenever any period of dif- 
ficulties is encountered, of course 
there are always some casualties. 
Those casualties usually occur 
among dealers who either won't, or 
at least don't, take aggressive and 
resourceful measures to meet a 
situation. There are, I think, in 
every dealer organization a certain 
number of fringe dealers, fringe 
dealers for any one of several 
definite reasons. Certainly they're 
fringe dealers from the standpoint 
of confidence and inability to meet 
unusual situations. I do think, 
however, to the extent that dealers 
do exercise their resourcefulness 
and intelligence to bolster revenues 
of other departments of their 
business as well as to make sure 
that new car deals are as profit- 
able as possible. I think there is 
every reason to be optimistic about 
this matter. So far as our own 








ing to do all that we possibly can | 
to assist them in formulating plans 
and carrying out programs that 
will minimize curtailment of new 
car production. Of course these 
things are all obvious, I think. It 
is just a question of how well they 
are done. We have for several 
months been working on programs 
to present to our dealers to help 
them as far as we can, to 
meet the situation. So far as giving | 
any specific percentage figure, I 
frankly can’t do it. But I do 
believe that dealers are going to 
prove to be much better able to do 
business without severe losses than 
might be generally supposed. 

Q.—Do you feel that the conduct 
of the retail automobile business is 
in any way inconsistent with the 
National Defense program? 

A.—I certainly do not. You have 
business during peace and you 
have business during war. And the 
maintenance of the internal econ- 
omy of any country, it seems per- 
fectly clear to me, is secondary in 
importance only to the mainte- 
nance of its defense activities. In 
our organization there is a group 
that is handling with complete 
competence our participation in 
the defense program. As far as 
Mr. Fletcher and I, Mr. Whittaker 
and our associates, are concerned, 
we are in the automobile business 
and we are going to stay in the 
automobile business and our deal- 
ers are going to stay in the auto- 
mobile business—all within the 
limits or within the requirements 
of the defense program. One thing 
I hope will not happen is that we 
will make the tremendous mistake 
in this country of coming to as- 
sume that somehow or other being 
in the automobile business is tinged 
with some lack of patriotism. It 
isn’t that at all. If Hitler wanted 
to laugh up his sleeve, he would 
have no better opportunity to do 
so than if we became so scared 
that we decided overnight to put 
a padlock on the automobile deal- 
ers in this country. The repercus- 
sion would be tremendous. 

a 


Other War Orders? 


Questions submitted by news- 
papermen and answered by H. S. 
Vance, chairman, Studebaker: 

Q.—Does the Studebaker Corp. 
anticipate additional war orders for 
the automotive division? If so, 
what is the corporation likely to 
build besides trucks in this di- 
vision ? 

A.—We are considering some 
other defense projects, but the size 
and importance of our aviation 
engine project are such that it will 
probably require all the slack in 
labor and facilities which may re- 
sult from reduced automobile pro- 
duction. 

Q.—On basis of present arms 
contracts and present outlook for 
automobile curtailment, how soon 
can defense production absorb the 





“DEALER OF THE YEAR” trophy was presented to Joe Wilson, president 


of She teen Pe tet inka, ymouth dealer for outstandin 
seal . e |} ment in Montana. o right, J. 
Q.—Do you think there will be C. Burlan, Plymouth district manager and Wilson. Similar awards 
dealer in each of the 48 states. 


presented by Plymouth to the leading 


workers to be laid off from Stude- 
baker and automobile industry 
plants? 

A.—Can answer only for Stude- 
baker. It looks as though defense 
activities can take up slack with- 
out layoffs. 

Q.—If the defense emergency re- 
quires a complete discontinuance 
of passenger car production later 
in the 1942 model year, will Stude- 
baker be able to maintain an auto- 
motive engineering program so 
that it can pick up competitively 
once car production again is pos- 
sible? 

A.—Yes, of course. 

~ *~ * 


Output for ’42 

Questions submitted by news- 
papermen and answered by Paul 
G. Hoffman, Studebaker president: 

Q.—In your opinion, will the pro- 
duction of new passenger cars| 
cease altogether during the latter 
part of 1942 or the first part of 
1943? 

A.—No. Both from a standpoint 
of providing passenger car trans- 
portation for national defense and 
the employment of automobile 
workers, I see no justification for 
the cessation of passenger car pro- 
duction. During the last World 
War the maximum cut was ap- 
proximately 66 percent. 

Q.—If the volume of credit cur- 
tailment is decided by preview 
time, I would appreciate Mr. Hoff- 
man’s idea as to how much that | 
will impair the new car market. 

A.—In a free market the tighten- 
ing of terms as proposed—namely, 
to one-third down and the balance | 


sales achieve- 


B. Murphy, Chrysler district manager; R. 


have been 





|pany is 


‘Studebaker name. 


propriations have always been de- 
termined on a unit basis of a 
definite allotment per car  pro- 
duced. Even though we could dis- 
pense with advertising and still sell 
all the production assigned us, we 


| will continue to make appropria- 


tions on the same basis as before, 
and there is at least a strong pos- 
sibility that the appropriations for 
this model season may be increased 
beyond that amount. 

Q.—What is the outlook for 
profits for stockholders in the 
forthcoming year, everything con- 
sidered, including taxes? 

A.—This question is not quite 
clear. The management of a com- 
deeply concerned with 
making profits. The stockholders 
are interested in dividends. As far 
as Studebaker is concerned, we 
feel reasonably optimistic about 
continuing to make profits in a 
reasonable amount, despite high 
taxes. 

Q.—What relative chance has 
Studebaker, one of the strongest 
of the smaller companies, to sur- 
vive the post-war period, and what 
post-war conditions are you pre- 
paring for? 

A.—Studebaker has survived the 
Civil War, the Spanish-American 


| War, the first World War, and ex- 


pects to maintain tradition in this 
regard. Furthermore, after every 
previous war Studebaker has 
gained a new position in industry. 
If you will check the record, you 
will find that every post-war pe- 
riod has been one in which new 
luster has been added to the 
As a_conse- 
quence, we are bound by tradition 


in 18 months— might have some to put forth our best efforts to put 
effect on new car sales. However,| Studebaker in a new and stronger 
it is my opinion that the contem-| position in the transportation field. 
plated production of cars for the' Q.—Is production of passenger 
1942 model season will be sub- automobiles likely to be restricted 
stantially oversold even with re- more by shortage of materials and 
stricted terms. | priorities than by government at- 
Q.—What do you consider the tempts to discourage buying, 
necessary replacement market for | through taxation, restriction of in- 
the 1942 model season to be in or- | stallment buying, price control and 
der not to interfere with actual | the like? 
transportation of defense workers? | A.—If the private automobile is 
A.—A diligent search has failed not unfairly taxed and if restric- 
to reveal the necessary data on | tions on installment buying are not 
which to base a sound answer to/|carried to extremes, the demand 
that question. If it could be re-| for new cars will exceed the supply 
worded as follows: “What do you | in 1941 because national income 
consider the necessary replacement Will be at a record level. If some 
production for the 1942 model|of the proposals of taxation were 
season in order to maintain the | adopted, only the very rich, rather 
passenger car transportation pool than those who most need auto- 
in the United States at its present mobiles, could afford to buy them, 
level of efficiency?”—certain facts| but I don’t believe Congress will 
are available. First, the Automo-| pass such legislation. Their record 
bile Manufacturers Assn. estimate |to date indicates a recognition on 
that 2,600,000 cars were scrapped|their part that the private auto- 
during the calendar year of 1940. mobile is essential transportation. 
During the calendar year of 1941,| Consequently, curtailment of auto- 
despite the pressure to keep old| mobile production now in prospect 
cars running longer, I estimate|has resulted from a shortage of 
that at least 2,500,000 cars will be | materials and priorities rather than 
scrapped. Furthermore, according from any curtailed demand. 
to the most conservative forecasts, | i 
not less than 3,000,000 defense |°42 Substitutes 
workers will be added to industry! Questions submitted by news- 
payrolls, many of whom, who do| papermen and answered by R. E. 
not now have cars, will require! Cole, Studebaker vice-president in 


transportation. Let’s say, for ex-| 
ample, that at least one-sixth of | 
them could be so classed. That 
means that 500,000 cars will be re- | 
quired by this group. I believe I 
am being cautious when I say that | 
if we are to have as efficient a 
system of passenger car transpor- 
tation at the end of the year of 
1941 as we had at its commence- 
ment, at least 3,000,000 new cars 
will have to be produced. Because 
of more important considerations, 
not more than 2,000,000 passenger 
cars will be built, which is another 
way of saying that we must face 
the fact that there is going to be 
an impairment of motor car trans- 
portation in this country by the 
end of this year. 

Q.—Does Mr. Hoffman think that 


this is the opportune time for 
Studebaker to position the com- 
pany by maintaining advertising 


schedules? 
A.—Studebaker’s advertising ap- 


charge of engineering: 

Q.— What substitute materials 
are being used in Studebaker this 
year as compared with previous 
years’ models, and where? 

A.—The outstanding substitutions 
that have been made are the sub- 
stitutions of stampings where we 
have heretofore used die-castings. 
On account of the shortage of 
zinc, it has been necessary to make 
this substitution. Another outstand- 


|ing example is where it has be- 


come necessary to make a _ sub- 


| stitution of nickel steel in gears. 


Because of the high priority rating 
of nickel steel, it has become 
necessary to use Amola, which 
eliminates nickel and which is 
functionally just as good. The 
reason for not having used Amola 
previously is because of the in- 
ability of steel mills to produce this 
type of steel in large enough quan- 
tities to supply the industry. This 
(Continued on Page 15, Col. 3) 
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Paves Way for Halting Output 
Of Civilian Goods in Plants 


(Continued from Page 1) 


first included in a regulation plac- 
ing pig-iron under priority control, 
but it is now extended to all manu- 
facturers, producers, distributors 
and dealers in the United States. 


Officials declined to say what 
would be done in case a company 
refused to accept an order falling 
within the defense category, but 


U. S. Checking 
Inventories of 


Vital Materials 


WASHINGTON.—U. S. industry 
is being asked to cooperate with 
federal defense agencies in a broad 
campaign to establish the quanti- 
ties and whereabouts of strategic 
metals vitally needed for national 
defense. U. S. census bureau, act- 
ing as agent for OPM and OPACS 
has put into the mails the first 65,- 
000 questionnaires, addressed to the 
manufacturing users of defense 
metals. The scarcity of these 
metals has already been recognized 
in the general metals order No. 1, 
issued by the priorities division on 
May 1, 1941. This order was de- 
signed to promote equitable dis- 
tribution by restricting inventories 
by reasonable levels. 

Those receiving the question- 
naires, which are in simple form, 
will be asked to use them to re- 
port the quantities on hand and 
the uses made, during August, of 
antimony, cadmium, chromium, co- 
balt, copper, ferro-alloys, iridium, 
lead, manganese or spiegeleisen, 
mercury, molybdenum, non-ferrous 
alloys, tin, vanadium, tungsten, 
zinc and scrap metal containing 
any of these. 

The completed forms are to be 
returned promptly to Washington, 
where they will be tabulated on 
punch-card machines by the 
bureau and also used directly for 
administrative check-ups by the 
priorities division. By this method, 
not only the disposition and quan- 
tities but also the end uses of ex- 
isting stocks of essential metals 
will be established. 









Minjature Fleet 
To be Shown at 
Mich. State Fair 


DETROIT.—Citizens of Michigan 
need not wait until 1946 to see 





‘what America’s two-ocean Navy 


will look like. 

Starting Monday, Sept. 1, 703 
scale model vessels, representing 
$16,000,000,000 of fighting strength, 
will be placed on public view for 


‘one week at the Michigan State 


Fair. 

The exhibit of Naval models, the 
only ones of their kind in the 
country, consists of 403 accurate 
scale models of ships of the pres- 
ent one-ocean fleet and 300 hulls 
of ships in construction, authorized 
or planned. 

If the actual ships were placed 
end to end, they would form a 
line 125 miles in length. If seen 
from a plane, they would appear 
as tiny specks on a flat gray sheet. 
At the State Fair the “Navy” will 
be beached high and dry on a 200- 
foot platform, specially constructed 
by the Ford Motor Co. and pre- 
sented to the Navy for the exhibit. 

The model two-ocean Navy is in 
the center of the big Navy Pavilion. 
Visitors enter the pavilion through 
a 120-foot cut-out model of a de- 
stroyer. The little ships are drawn 
up in formation on a glass top table 
under which there is an ingenious 
arrangement of blue lights that 
give the illusion of water. 

Representing the mightiest naval 
armada in world history, the ex- 
hibit is the six-year work of 
Charles Gunther of New York City, 
a young carpenter and naval en- 
thusiast. After seeing some ship 
models in Washington, he decided 
he could do as well. 


it was indicated that a persistent 
refusal might result in cutting off 
his supplies for other orders. 
Here briefly are outstanding pro- 
visions of the order which is de- 
signed to accelerate greatly the 
tempo of defense production: 
System is set up which will give 
to any defense customer for any 
material, who is unable to place 
his order satisfactorily or whose 
delivery is delayed, a means of 
bringing the matter formally to 
OPM’s attention for quick action. 
Priorities director may assign 
preference ratings to orders 
which have been placed or which 
have not been placed, and he also 
may issue binding instructions re- 
garding deliveries without assign- 
ing preference ratings. 
Any one who has defense orders 
on hand must so schedule his 
production that deliveries under 
defense orders will be made on 
the dates required. 
Delivery dates specified in de- 
fense orders must not be earlier 
than required. 
Any allocations of material or- 
dered by the director of priori- 
ties may be made without regard 
to preference ratings which may 
have been assigned to deliveries 
under particular contracts or pur- 
chases, and in such cases alloca- 
tions will take precedence over 
individual preference rating certi- 
ficates or blanket ratings. 
Intra-company deliveries, except 
when otherwise specified, are to 
be subject to the same restrictions 
which may apply to inter-company 
deliveries. 
Accumulation of excess inven- 
tories is prohibited. 
All records required to be kept 
by priority orders are to be open 
to audit and inspection by OPM. 
9 Any person making willful false 
statements may be deprived of 
deliveries of material; in cases 
where such action is warranted 
criminal action may be prosecuted. 


Ford to Begin Output 
Of Bombers in Old Plant 


DEARBORN —In order to 
speed up Ford production of 
Consolidated B-24D bombers, the 
company will produce assemblies 
for 10 of these formidable 


planes in the same plant that 
produced Ford tri-motor trans- 
port planes a few years ago. 
While crews of workmen oper- 
ating in relays are rushing con- 


struction of the company’s giant 
$47,000,000 bomber building at 
Willow Run near Ypsilanti, 
other crews are busy installing 
intricate jigs and dies in the old 
airplane plant adjoining the 
Ford Airport here in Dearborn. 
This will enable the company 
not only to begin actual pro- 
duction months in advance of 
schedule, it was explained, but 
it will also be of great benefit 
in smoothing out production 
procedure. 








FIRST PICTURE of huge M-3 medium tanks coming off three assembly 
lines at Chrysler Corp.’s tank arsenal in Detroit. In_ this, America’s largest 
tank arsenal, a corn field less than a year ago, these 28-ton monsters are now 
a produced daily in ever increasing volume ahead of their original 

ule. The 75-millimeter cannons are yet to be installed in their =. 
jles of tank tracks to be put on other tanks 
hen these tanks leave these lines, they are 
given a 75-mile run-in test after which they are put through a final inspection 
and turned over to the Army “ready for combat.” 


| 2a word in edgewise” 


(Continued from Page 4) 


sche 
In the foreground can be seen 
as they come down the lines. 


assembly lines in the course of 
construction. The famed endless- 
chain assembly is employed the 
same as in automobile building and 
motor meets chassis and the tank 
is driven off the end of the line. 
Then, as in the pioneer days of 
the motor car, each tank is given 
a grueling 75-mile test. The whole 
impression of the tank factory is 
of Lilliputians working on giant 
cars being built for a race of Gulli- 
vers! 
* * * 

To me, however, the thrill of the 
day came when we were herded to 
the center of the tank proving 
ground and asked politely to keep 
off the runways; a quite unneces- 
sary gesture as you will learn. 
There was a moment’s lull and 
then from around the end of the 
building came what appeared to 


Rolls Engine 
Being Tested 
By U.S. Army 


DETROIT.—A Curtiss fighter 
plane powered with the Rolls 
Royce engine of the type being 
manufactured in Detroit by the 
Packard Motor Car Co. is being 
tested by the Army Air Corps, the 
War Department disclosed last 
week. 

The plane is the P-40F, an im- 
proved version of the P-40, which 
under the name Tomahawk has 
seen service on many fronts in the 
European war. 

Up to now, the P-40 has been 
powered with an Allison engine, 
manufactured by General Motors 
Corp. in Indianapolis. The Allison 
resembles in some respects the 
Rolls Royce Merlin being used in 
the P-40F. Both are liquid-cooled. 

The Merlin is a V-type, 12- 
cylinder engine credited with de- 
veloping 1,105 horsepower above 
20,000 feet. 

Heavily armed and armored and 
equipped with  self-sealing fuel 
tanks, the new P-40F is said to be 
faster than its predecessor, which 
flies in excess of 350 miles an hour. 

Announcement of the tests came 
out of the local offices of the dis- 
trict supervisor of the Central Air 
Corps Procurement District. 





SYMBOLIC of the growing power of America’s mechanized armed forces is 


this fleet of 48 tiny A 
to the 


rmy reconnaissance cars—dubbed ‘‘Willies’’—lined u 
plant yard at Willys-Overland Motors in Toledo awaiting ‘‘drive-away”’ 
Army by soldier-chauffeurs. This is the final grou 
1,500 of these specialized small vehicles. The Army now 


in the 
elivery 
of a first order for 
as placed orders for 


pease meses ot ee weet dese, reme. ee on gneen at . een 
merease in ays. e order approxima . Pro 
scheduled to start in October and be completed by Jaz. 1.” a 





me to be a hundred, but which 
actually counted fewer than 10 of 
the most terrifying objects that I 
am sure any human has seen since 
the dinosaurs tramped the earth 
and nibbled the leaves from the 
tallest trees. With cannons boom- 
ing and rapid-fire guns blazing fore 
and aft from each tank, they came 
on and appeared, for all the world, 
like a herd of stampeding ele- 
phants. Any newsman who says he 
didn’t get a chill down his spine 
and a tingle in his toes was either 
deaf, dumb and blind or is just a 
plain liar! These tanks can travel 
(deleted by censor) miles per hour 
and I am not exaggerating when 
I say they could go in a beeline 
cross-country in any direction, clip- 
ping off telephone poles, going 
through store fronts and alley 
garages and in and out of base- 
ments and gravel pits without even 
changing gear! 


The limits of my column will not 
permit me to ramble on about the 
other Chrysler defense units which 
we saw in the full day that started 
at 8:30 and ended at 5:30 but every 
minute of the day was packed in 
a tight schedule. We could see only 
the Chrysler activities in the im- 
mediate Detroit area, several of 
which we had to pass by with only 
a quick glimpse from a moving 
bus. Later I realized that we had 
seen only a portion of the Chrysler 
segment of this great defense pro- 
gram and that great as it is, it is 
being matched by contracts given 
G.M., Ford, Hudson, Nash and 
Studebaker. I began to compre- 
hend, as never before, what an ac- 
tual contribution this industry 
must be credited with, when, if 
ever, credit is given. Inspiring as 
it was to us newsmen who were 
guests of Chrysler, I could not help 
but think how much more im- 
portant it might be to the war- 
torn world if editors representing 
every country outside of the United 
States could have seen what we 
saw. I’m afraid I do not sympathize 
with the necessity for keeping our 
defense progress a secret. Every 
accomplishment should be em- 
blazoned before the eyes of the 
world to let them know that Uncle 
Sam does not need to fear, even 
from this day forward, any combi- 
nation of foreign powers when it 
comes to defending his own pos- 
sessions. 

* * 

To be honest, I have to confess, 
that I had a nightmare that night 
out of which I emerged with the 
sickening feeling that perhaps, as 
many a thinker has said: Civiliza- 
tion is today actually bent upon 
using the products of its scientific 
and mechanical attainments to 
destroy itself! If these factories of 
destruction are going to use all of 
our natural resources, our man- 
power, our brains and ability and 
if what I had seen in a single day 
is being measured, as I am fearful 
it is, in other countries in the world, 
then it may not be as fantastic as 
it seems, that the human race, at 
least we of the so-called Christian 
or white races, can so drain our 
strength by this fighting among 
ourselves that the yellow or black 
races will, even as it has been pre- 
dicted, inherit this world, perhaps 
within our generation.—G.M.S. 

















































nse Orders 


U.S. Industry Now Obligated to Accept Defe 





Defense Notes 


Aiding Tank Program 


OPM’s tank unit is being loaned 
to the ordnance department of the 
War department to assist in carry. 
ing out swiftly the greatly in. 
creased tank program requested 
recently by the President. An. 
nouncing this, John D. Biggers 
OPM director of production, said 
the arrangement would result in 
unified control of tank production 
in this country for both the United 


States Army and the British. This . 


unified supervision was agreed 
upon by OPM, ordnance depart- 
ment and British authorities as 
the best means of expediting the 
expanding tank program, which is 
expected to reach $1,000,000,000-a- 
year proportions in 1942, 
* * * 


Increased Output Sought 
Another increase of 600,000,000 
pounds in U. 8. annual capacity to 
produce alumina, the material from 
which aluminum is derived, has 
been recommended to the War De- 
partment by OPM. Recommenda- 
tion would extend useful reserves 
of bauxite in Arkansas almost 
three-fold by bringing into use low 
grade bauxite ores which hereto- 
fore were never considered of com- 
mercial value and never used for 
the production of aluminum in any 
substantial quantity. 
bd * * 


Standard Fuel for Army 

Moving to simplify the problem 
of supplying oil and gasoline to 
Army vehicles in the field, vastly 
complicated by the demands of 
motorized warfare, the War De- 
partment announced last week that 
one standard type of gasoline will 
replace the four varieties formerly 
in use. This announcement em- 
bodies the findings of the War De- 
partment Committee on Liquid 
Fuels and Lubricants, which has 
made a study of the problem dur- 
ing the past several months. 
Army’s standard gasoline is a high 
test, 80 octane fuel like high-test 
commercial gasolines. Due to the 
better mileage it gives, as com- 
pared to lower-test fuels, it is ex- 
pected that the government’s pres- 
ent drive for gasoline economy will 
be furthered by its adoption. 

* 


* * 


Vanadium Gets Priority 

Vanadium has been placed under 
full priority control by Office of 
Production Management. The order 
assigns a rating of A-10 to all de- 
fense orders for vanadium to which 
this rating or a higher one has not 
been specifically granted, and re- 
quires the acceptance of such or- 
ders in preference to non-defense 
orders. Vanadium has been sub- 
ject to inventory control provided 
by General Metals Order No. 1, 
issued May 1, 1941, from which it 
ts now removed. The new order re- 
quires that after Sept. 1 a manu- 
facturer wishing to purchase van- 
adium must file a statement of the 
uses to which it is to be put, not 
later than the twenty-fifth of the 
month preceding that of the spe- 
cified delivery. 

* * * 
Pots and Pans in Defense 


A total of 6,700,000 pounds of 
“pots and pans” donated in the 
national defense aluminum collec- 
tion by housewives has already 
moved towards defense production, 
it is announced here. This total 
represents 124 separate govern- 
ment - directed allocations from 
concentration points to smelters 
having defense preference ratings. 
Results to date indicate an esti- 
mated average collection of nearly 
half a pound of scrap per occupied 
dwelling. This “per family” esti- 
mate projected on a nationwide 
basis indicates a national collec- 
tion of nearly 14,000,000 pounds of 
“pots and pans.” OPM estimates 
that 14,000,000 pounds of scrap 
metal will yield approximately 
10,500,000 pounds of aluminum. 


Starley Loaned 


TOLEDO.—H. G. Starley, Champion 
Spark Plug sales manager in England, 
has been loaned to the British govern- 
ment’s tank production program, it 
was announced last week. The assign- 
ment follows a cabled request for 
Starley’s services from Lord Beaver- 
brook, minister of supply, to R. A. 
Stranahan, president of Champigg 
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the 4th Dimension 
Ford Truck, Parts to Maxon; 


Stewart-W arner’s ‘Tieup’ 
By Pete Wemhoff 


Switch 
Out of a welter of rumors, 


AUTOMOTIVE NEws has been 


able to definitely establish that Maxon, Inc., is taking over 
the Ford truck, service, parts and accessories advertising 
meena 


accounts from McCann-? 


Erickson. Latter agency, 
which took over these accounts 
along with the Ford new cars 
last fall from N. W. Ayer, is 
scheduled to re- 
tain the new-car 
and dealer ac- 
count, while Max- 
on will continue 
to handle the 
Mercury and Lin- 
coln accounts as- 
sumed from Ayer 
last fall. 

It’s also under- 
stood that Harry 
Wismer, who has 
headed the Maxon 
account-executive 
setup on Lincoln-Mercury since the 
agency took over last fall, will 
likewise contact on the new ac- 
counts. 


Maxon, which recently expanded 
its Detroit setup with the addition 
of another building on East Jef- 
ferson Ave., is expected to expand 
its staff to care for the new ac- 
counts and possibly will expand 
still further later on. 





Harry Wismer 


More 

Two additional newspapers—Oak- 
land (Calif.) Tribune and Paw- 
tucket (R. I.) Times—have ob- 
tained the support of local car 
dealers in publishing a Reader’s 
Digest “Who’s the Gyp?” ad based 
on AUTOMOTIVE News’ recent edi- 
torials. 


The ads were suggested by the 
appearance of a similar ad, pub- 
lished in the San Francisco News, 


July Production 
In U. S. Reaches 
444,103 Units 


WASHINGTON. — Factory sales 
of motor vehicles in U. S. during 
July were far ahead of the same 
month last year but declined sea- 
sonally under the June total, U. S. 
census bureau figures show. Sales 
during the first seven months of 
this year were up sharply over the 
corresponding period of 1940. 


Total factory output this July 
was 444,103 against 520,525 in June 
and 231,703 in July a year ago. 
For the seven months, sales this 
year amounted to 3,439,985 vehicles 
of all kinds against 2,660,231 in 
the same period of 1940. 


Of the July, 1941 output in the 
U. S., 343,748 were passenger cars, 
and 100,535 were commercial ve- 
hicles. 

Canadian production in July to- 
taled 24,654, of which 3,849 were 
passenger cars and 20,805 were 
trucks—a graphic reflection of the 
Dominion’s war effort. 


Total output of new cars and 
commercial units in both the U. S. 
and Canada was 468,757 units. 
Automotive News had previously 
estimated combined output in U. S. 
and Canada at 463,149 new cars 
and trucks. 


which was reproduced in the Aug. 
11 issue of Automotive News. 


Tieup 


To “tieup” its divergent products 
(Alemite, refrigerators, heaters and 
radios), Stewart-Warner is launch- 
ing a national campaign of “cor- 
poration” advertising. Included in 
the new series of four-color “bleed” 
advertisements is one built around 
the use of Alemite lubricants and 
lubricating equipment for farm 
machines. 


Beginning with the Aug. 30 
issue of Saturday Evening Post 
ang the September issue of For- 
tune, Stewart-Warner’s latest ad- 
vertising campaign employs, for 
the first time in the company’s 29 
years, a universal copy treat- 
ment in which all of the com- 
pany’s scores of divergent prod- 
ucts—Alemite lubricants and lub- 
ricating equipment, South Wind 
heaters, speedometers, tacho- 
meters, radios, refrigerators, 
ranges, etc.—are brought to- 
gether under a single encompass- 
ing headline. 


Each advertisement in the series 
will define the organization’s com- 
prehensive service to the nation 
through production for national 
defense, and to the country’s 
citizenry through provision for 
“better living, better farming, bet- 
ter motoring and better produc- 
tion.” Each advertisement will 
feature in copy and illustration one 
major Stewart-Warner product, at 
the same time tying-in other com- 
pany products by means of a fixed 
legend accompanied by thumb-nail 
sketches, according to Frank A. 
Hiter, vice-president and general 
sales manager. 


Unity 

Elimination of the proposed 
tax on radio and billboards from 
the revenue measure by the Sen- 
ate finance committee last week 
was highly encouraging to the 
advertising field because it was 
one of the few times that the 
entire profession, including ad- 
vertisers, agencies and media, 
was able to organize a really ef- 
fective protest against some pro- 
posed governmental action re- 
garded as detrimental. 


In the past, the various as- 
sociations in the field have been 
slow to act when the field was 
threatened in any manner and, 
by the time they did unite, it 
was generally too late. 


Monicker 


The new name of Beeson-Faller- 
Reichert, Inc., for the 17-year-old 
Toledo advertising agency hereto- 
fore known as Sterling Beeson, 
Inc., is announced by Sterling Bee- 
son, chairman of the board of the 
new corporation. 


Beeson incorporated the com- 


pany in 1924. John O. Munn, presi- 
dent of Beeson - Faller - Reichert, 
Inc. has been connected with the 
firm since its incorporation and is 
nationally known as a marketing 
advisor. 





GREATER Detroit Cartage Assn. held its annual Golf Day banquet at the 


Western Golf and Country 


Club in Detroit. 


Judge Thomas F. Maher of 


Detroit’s traffic court was the principal speaker. Left to right, Al Nelson, 
vice-president of Greater Detroit Cartage Assn.; John D. Cross, safety super- 
visor of Detroit Police Department; Judge Maher; Al. Steinmetz, president of 
the association; Fred W. Juergens, traffic director of the Detroit Police Depart- 


ment; Tom Boyle of the association. 





ONE OF THE best known sales- 
men in the automotive parts busi- 
ness is the Hastings “Tough Guy,” 
who “sells” Hastings Steel-Vent pis- 
ton rings through the pages of 
national consumer magazines and 
automotive trade papers. The 
“Tough Guy” is the creation of Hal 
R. Keeling, president of Keeling & 
Co., Hastings advertising agency. 
He was developed to personify the 
basic Steel-Vent sales story: “Tough 
But Oh So Gentle”. . . tough on oil- 
pumping; gentle on cylinder walls. 


Penna. Truckers 


Aroused Against 


Trade Barriers 


HARRISBURG, Pa. — (UTPS). — 
Irked over Gov. James’ veto of a 
bill increasing truck weights, the 
Pennsylvania Motor Truck Assn. 
last week at a _ special meeting 
attended by 350 truckers from 
throughout the state set machinery 
in motion to have legislation call- 
ing for increased truck weights 
included in any call for a special 
session of the Pennsylvania legis- 
lature. 

The association also voted unani- 
mously to ask Congress to “favor- 
ably consider” an Interstate Com- 
merce Commission proposal for 
federal regulation of truck weights 
ahd size standards “in order to 
smash Pennsylvania’s transporta- 
tion bottleneck.” 

Introduced by Harold I. Moul, 
representative of Coastal Tank 
Lines, York (Pa.), the resolution 
said that “an intolerable trade 
barrier has been erected around 
Pennsylvania, with all surrounding 
states. permitting higher truck 
weights.” 

Edward Gogolin, general man- 
ager of the group, referred to 
Pennsylvania’s highway laws as 
“horse and buggy” regulations. 

The governor vetoed a bill passed 
by 1941 general assembly which 
would have increased maximum 
truck weights from 39,000 to 42,000 
pounds and raised axle weights 
from 18,000 to 19,000 pounds. 


Rubber Export 
Quotas Boosted 


LONDON. — The International 
Rubber Regulation Committee has 
fixed the export quota of rubber 
for the final three months of 1941 
at 120 percent. 

During the first nine months of 
1941 export quotas had been set at 
100 percent of standard tonnages. 

It is the intention of the regu- 
lation committee that deficiencies 
this year in actual net exports 
from permissible export allowances 
shall not be carried forward into 
1942. 

Exports in excess of allowables 
for 1941 will be covered by a retro- 
active adjustment of this year’s 
quota and will not be carried for- 
ward as a debit against permis- 
sible exports for 1942. 

Production of crude rubber has 
not been a contributing factor in 
the apparent scarcity in the U. S. 
Shortages of shipping space has 
been and will continue to be the 
sole factor in limiting available 
stocks here, it was said. The 120 
percent quota will mean almost a 
20 percent increase in production 
and that 466,410 tons may be ex- 
ported in the last quarter. 


NSPA Adds to Roster 


DETROIT.—Recent additions to the 
roster of the National Standard Parts 
Assn. include 17 firms doing business 
in 10 states and Canada. Two are 
manufacturers. The others are auto- 
motive jobbing concerns. 
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General Confusion Evident 
Over Fuel Situation in East 


Special to Automotive News 

BOSTON.—New England dealers 
operating service stations and sell- 
ing gasoline and oil, together with 
the oil company and independent 
gasoline station group and some 
800,000 motorists have a terrible 
case of the jitters. 

They do not know whether they 
are going or coming or what the 
answer is to be about future sales. 
Every hour has brought some new 
statement that muddles up the 
situation. 

Some dealers sell gasoline only 
to regular customers. Others sell 
to whoever comes along. A motor- 
ist may be able to get his tank 
filled at one station and another 
may get only three to five gallons. 
Some dealers have more than 
enough while others have had to 
shut down because their gasoline 
tanks went dry. 

One day a Washington statement 
will predict rationing. Then a 
couple of weeks later a represen- 
tative from Washington at a meet- 
ing in Boston on conservation of 
gasoline said he did not see how 
it could be worked out for 10,000,- 
000 or more motorists. Result is 
general confusion among all par- 
ties. 

The Massachusetts station deal- 
ers voluntarily closed down from 
7 p.m. to 7 a.m. In that state con- 
ditions were chaotic. Maine’s Gov. 
Sewall had a proclamation to close 
on Sundays ready, but the other 
state governors would not agree to 
this. In Massachusetts the direct- 
ing head for the state said that it 
would handicap the working class 
who only had Sundays to take their 
families out. 

Meanwhile, Frank A. Goodwin, 
motor vehicle registrar, announced 
that he had set a speed limit for 
vehicles on state roads at 40 miles 
an hour and 25 in congested areas. 
The first group whose names were 
sent in as violators of the speed 
limits received warning letters if 
there was no record against them 
at the registry. Those with records 
lost their licenses, resulting in a 
definite slowing down in speed. 
Many owners are using their cars 
less, and some with two have put 
one up. 

Officials of the Boston Automo- 
bile Club advised their members 





Rich Opportunity 
Ahead in U.S., 
Kettering Says 


DETROIT.—“The future can be 
anything you want it to be, the 
world can be anything you want 
it to be, if we all want it to be 
something and work for it.” 

In these words, Charles F. Ket- 
tering, vice-president of General 
Motors, in charge of research, 
summed up the opportunities ahead 
in America at the 14th annual 
commencement exercises of the 
General Motors Institute in Flint. 
It was the largest class ever 
to be graduated from the school, 
and more than 2,000 people at- 
tended the exercises in the IMA 
auditorium. 

Kettering told the 406 graduates 
of the various courses of the insti- 
tute who will immediately take 
their places in industry, that people 
succeed and are happy to the ex- 
tent that they are able to adjust 
themselves to their environment 
and then look to the future. 

Concerning the future, Kettering 
said: 

“I am trying to get a new study 
in our schools that means exactly 
the opposite of history, and that 
is the study of the future, because 
that is where you are going to 
spend the rest of your lives. You 
are not going to live in the past; 
you are going to live in the future. 

“There are eight hours in the 
day that they call recreation. That 


is the time you want to work on|q 


that physical, mental! and spiritual 
equipment that you have. Clean up 
your background, get rid of that 
grouchy disposition, and learn how 
to get along with the fellow next 
door to you, because you are going 
to have to live with people from 
now on.” 


Chris Sinsabaugh’s sparkling 


‘“‘Sparks’’ column is read by the 
‘‘wide-awake”’ in industry. 


to continue using their cars. Auto- 
mobile Legal Assn. sent out a 
statement demanding that the 
situation be clarified. Senators from 
New England demanded a con- 
gressional investigation. And just 
in the middle of it came a report 
that England was asking for 100 
more tankers from this country. 
That caused resentment whén a 
statement was printed that Britain 
had more than 500 tankers, or 
much more than this country. 


Meanwhile, Secretary Ickes has 
been taking a vacation in the West. 
That brought protests from many 
who are anxious to know what the 
outcome is going to be. New Eng- 
land summer resort owners met 
and they sent a protest to Wash- 
ington seeking to protect tourist 
travel over Labor Day. 


Legislative Action 


To Halt Strikes 
Held Vital to U.S. 


BURLINGTON, Vt.—Calling for 
enactment of legislation to curb 
strikes, Thomas Roy Jones, chair- 
man of the National Assn. of 
Manufacturers’ committee on em- 
ployment relations, in addressing 
the association’s summer institute, 
asserted that “had government 
been as zealous in guarding: the 
right to work as it had the right 
to strike, a genuine, workable la- 
bor policy would have been evolved 
long before this defense crisis 
struck with its terrific impact upon 
our economy.” 


“There should be immediately 
sponsored by the Administration, 
and enacted by Congress,” he de- 
clared, “a law which would provide 
equitable rules and regulation for 
both workmen and management; 
which would establish equal re- 
sponsibilities and equal rights for 
both; and which would put an end 
to work stoppages because of 
‘closed shop’ strikes. Such a law 
would eliminate the need for fur- 
ther intervention by the Army and 
would soon show dividends in in- 
creased production of work on de- 
fense projects.” 


Declaring “it is imperative that 
Washington act now,” Jones, who 
is president of American Type 
Founders, Inc., further stated: 

“Using the Army to settle’ in- 
dustrial disputes is a cumbersome, 
costly custom, reminiscent of the 
frontier days before law and order 
had been established. This ana- 
chronism in our twentieth century 
society belongs among the records 
of the United States Archives. 

“NAM is glad and willing to be 
labor’s advocate where collective 
bargaining, fair wages, fair hours 
and good working conditions are 
involved. But it is not willing, in 
the interests of our American free- 
dom, to permit organized labor 
ruthlessly to impede defense pro- 
duction for the sake of purely sel- 
fish issues such as the closed shop. 
And these obstructing episodes are 
recurring all over the country. 


“I reiterate that one cannot con- 
done labor for such action in a 
time of national crisis but govern- 
ment, not labor, is basically guilty.” 


Obituaries— 


George L. Markland 
PHILADELPHIA.—George L. Mark- 
land jr., 75, nationally prominent ma- 
chine tool authority and chairman of 
the board of the Philadelphia Gear 
Works, which he purchased in 1911, 
died at Jefferson Hospital here re- 
er after an illness of several 
8. 


mont 
7 * ¢ 


George S. Salzman 

CLEVELAND.—George 8. Salzman, 
63, vice-president in charge of produc- 
tion of the Cleveland Graphite Bronze 
Co., died suddenly last week. Before 
joining the Cleveland Graphite, 11 
years ago, he had done production 
work for the E. R. Thomas Co. of 
Buffalo, the Simplex Motor Car Co. of 
Mishawaka, Ind., and the Grant Motor 


ar Co. and the Monmouth Products 
Co. of Cleveland. Surviving are his 
wife, three sons, two daughters, a 


brother and a sister. 
7 7 7 


William L. Long 

WOOSTER, O.—William L. Long, 69, 
former automobile dealer, who retired 
Jan. 1, 1940, after serving three con- 
secutive terms as Mayor of Wooster, 
died Aug. 24, from a heart attack. He 
was for many years a partner in Cop- 
pock & Long, automobile dealers. His 
widow, two daughters and a son 
survive. 
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LNGINEERING - PRODUCTION - 


By A. H. Allen 

AN INTERESTING trend ob- 
servable in a number of the new 
models which have taken off their 
outer wraps, so to speak, is the ex- 
tension of the radiator grille pat- 
tern across the front fenders. 
Where the grille comprises several 
closely spaced horizontal bars of 
bright metal, the style line is con- 
tinued usually by attaching strips 
of bright metal to the lower sec- 
tion of the fender nose. These 
strips are of die cast metal or 
steel stampings plated and, of 
course, serve no functional pur- 
pose unless unification of front- 
end design can be considered func- 
tional. 


Attachment of such decorative 
strips, as well as moldings and 
other trim, is a simple matter. 
No welding or riveting or bolting 
is involved, except in some cases 
where curved sections are used 
and there is danger of them be- 
ing given jolts hard enough to 
knock them off. Instead, wire or 
spring steel fasteners of the 
snap-on type are used, requir- 
ing only small holes drilled in 
the body panels to receive the 
clips. By using enough clips and 
having their spring tension suf- 
ficiently high, the molding can 
be brought up tight against the 
body panel and can be removed 
easily by a screwdriver if it be- 
comes damaged. 

cd Ed * 


Aluminum Paint 


On Stainless Steel 


AN UNUSUAL type of belt mold- 
ing was shown on the Packard 
models. About.one-inch wide it ap- 
peared to be highly polished on 
the upper and lower edges, with a 
depressed area in the center hav- 
ing a dull or satin finish. The ma- 
terial now being used is stainless 
steel strip in light gage, the sec- 
tion being formed by rolling where 
width is constant and by stamping 
where any taper is involved. Un- 
usual aspect, however, is the finish 
in the center area which is alumi- 
num paint. Application of alumi- 
num paint to stainless steel may 
sound like carrying coals to New- 
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Free parking. Near bus and 

street car. Rooms with bath 
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PURCHASING 


castle, but the effect 
nonetheless. 

Apparently becoming conscious 
of anti-noise campaigns which 
have been conducted in certain 
municipalities, Plymouth engi- 
neers have wired up horn but- 
tons on new models so that the 
horn will not function unless the 
ignition switch is turned on. 
Next step is to design a horn 
which cannot be tooted unless a 
wandering pedestrian comes 
within 25 feet of the front of the 
car. 


is striking 


* * eo 

Aircraft-Ty pe 
Equipment 

STAMPED STEEL and painted 
air scoops on the 1942 Plymouth 
mark the definite adoption of air- 
craft-type equipment to a motor 
car. And they are definitely func- 
tional since they assist in direct- 
ing a stream of air over the engine 
in addition to what blows through 
the radiator core. Located below 
the front bumper they are un- 
obtrusive yet distinctly utilitarian. 

Application of Priorities Regu- 
lation No. 1 last week by the 
priorities division of the OPM is 
seen by some trade circles as 
being aimed at the automotive 
industry on the strength of re- 
ports that large quantities of 
material needed for 1942 produc- 
tion have been put into inven- 
tory. While it is probably true 
that the motor companies have 
made every effort to obtain ship- 
ment of 1942 parts and material 
they have certainly not done so 
at the expense of defense manu- 
facturing in which all companies 
are involved up to their ears. 
And while inventories of some 
parts may be unseasonally high, 
inventories in general are not at 
all in balance, and there are 
many critical spots which may 
react unfavorably on assembly 


rates. 
* * * 


Inventories 


Built Up 

ALL INDUSTRY, throughout the 
country, whether on defense or not, 
has been making concerted efforts 
to build up inventories, a trend 
which has spread to wholesaling 
and retailing as well; in fact, 
throughout the entire economy of 
the nation. Plant purchasing of- 
ficials would have been remiss to 
their management, their employes 
and their stockholders if they had 
not sought to be forehanded on 
materials and parts. 

What the new priorities regu- 
lations will do beyond extending 
the confusion which is every- 
where today is doubtful. 

cs * oe 


Other Defense 


Projects 

NEW ENGINE projects which 
Chrysler technicians are pushing 
through the development stage in- 
clude, in addition to the 2,000- 
horsepower liquid-cooled airplane 
engine of the 16-cylinder type, a 
500 - horsepower liquid-cooled en- 
gine for use in the M-3 medium 
tank and “propulsion machinery” 
for a new type of cargo boat which 
is being designed to ferry military 
material abroad. 

Now used in the Chrysler-built 
tank is a 450-horsepower air- 
cooled radial engine known as 
the Wright Whirlwind. Cooling 
of a radial in a slow-moving tank 
is not the simplest thing imagin- 
able; this, plus the automotive 
industry’s strong preference for 
in-line liquid-cooled engines, 
probably accounts for design 
work on a new engine for the 
tank. 

Philco Promotions 

PHILADELPHIA.—Election of Larry 








|'E. Gubb, former executive vice-presi- 
dent, to the office of chairman of the 
board of Philco Corp., was announced 
last week. At the same time John 
Ballantyne, former’ treasurer, was 
elected vice-president in charge of 
| operations; Thomas A. Kennally, for- 
merly general sales manager, was 
named _ vice-president in charge of 
sales; W. R. Wilson, controller, suc- 
ceeded Ballantyne as treasurer; and 
J. H. Carmine, general sales manager. 
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AL GERBER places an assembly 
crew in Cadillac’s plan for working 
out production problems on a templet 
layout. Upon completion, management 
can tell from a glance at the boards 
oxnety how assembly 
should be distributed. 


Oil, Rubber Gains 
To Get Spotlight 
At ACS Conclave 


ATLANTIC CITY.—Developments 
of automotive interest in the fields 
of petroleum and rubber research, 
both of which have been accele- 
rated by war demands, will be 
among the major discussion topics 
at the annual conclave of the Amer- 
ican Chemical Society to be held 
here Sept. 8-12. 


In announcing plans for the 
petroleum portion of the program, 
Hugh W. Field, assistant manager 
of the research and development 
department of the Atlantic Refining 
Co., stresses the benefits that mo- 
torists will receive from research 
in this field. 


“Just as the automobile engines 
of today would rapidly destroy 
themselves if operated on the gaso- 
lines and oils of the ’20’s,” he 
states, “so the aviation and auto- 
mobile engines of tomorrow will be 
designed to use fuels and lubricants 
now in the notebooks and experi- 
ments of the refinery worker and 
will result in performance charac- 
teristics which will advance trans- 
portation to new highs of efficiency 
and convenience.” 


Roscoe H. Gerke of United States 
Rubber Co., as chairman of the 
society’s rubber division will pre- 
side over discussion by the chem- 
ical experts of the rubber needs 
of the nation. 


“Cooperation of the Rubber In- 
dustry with Defense” will be the 
topic of W. L. Finger, chief con- 
sultant of the rubber unit of Office 
of Production Management. “The 
Present Status of Crude Rubber” 
will be reviewed by E. G. Holt of 
the Department of Commerce. E. 
R. Bridgewater of E. I. du Pont 
de Nemours & Co., Inc., will ana- 
lyze “The Present Status of Syn- 
thetic Rubber” and J. P. Coe of 
the Naugatuck Chemical Co. will 
speak on “The Present Status of 
Rubber Chemicals and Reclaimed 
Rubber.” 


Members Added 


NEW YORK.—According to A. H. 
Eichholz, general manager of Motor 
and Equipment Manufacturers Assn., 
nine more manufacturers of automo- 
tive products have become affiliated 
with MEMA as members and 14 as 
credit subscribers. 


manpower 
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Canada to Limit Fuel Grades; 
Ration Cards Held Unlikely 


Special to Automotive News 
TORONTO.—Ration cards for 
private motorists will not be issued 
in Canada, it was indicated last 
week by G. R. Cottrelle, dominion 
oil controller, in an address at the 
Canadian National Exhibition on 
the occasion of Automotive day. 


But in a week or two, he said, 
owners of private cars will be 
limited to two grades of gasoline, 
one of which will be of a 66 to 70 
octane rating, and the other 75 to 
78. The first will be the standard 
grade of gasoline, the latter the 
premium or high quality. 

Cottrelle admitted he was being 
criticized for not issuing ration 
cards but said, “Many people use 
their private cars for transporta- 
tion and municipal transportation 
systems are geared to this situa- 
tion. If ration cards were issued a 
great many people would be left at 
home and would not be at work in 
the morning.” 


Canadian refineries will have to 
be changed to give a maximum of 
light and heavy fuel, he said. “In 
other words gasoline for private 
cars will be a secondary considera- 
tion in the minds of refiners, fuel 
oil being the No. 1 consideration,” 
Cottrelle said. “There will be no 
difficulty getting replacements for 
the war effort, but I cannot be sure 
about anything else.” 


When refineries get rid of their 
present stock, perhaps in a week 






Fuel Rationing 
Draws Wrath of 
Rochester Group 


ROCHESTER, N.Y.—In rebellion 
against Washington’s gasoline 
rationing orders and rumors of an 
impending price rise, the Automo- 
bile Club of Rochester abruptly 
threw overboard the sticker cam- 
paign it inaugurated a week ago 
to support voluntary reduction of 
gasoline use. 


George C. Donahue, club secre- 
tary, announced that he had noti- 
fied 28 firms which had accepted 
the “I Don’t Waste Gas” stickers 
for distribution among their work- 
ers that the campaign was “out,” 
and gave as a reason that “there’s 
no shortage of gasoline in the 
Rochester area.” 


The club’s gasoline ration re- 
bellion, fired by rumors of an im- 
pending 2-cents-a-gallon price in- 
crease, exploded at a conference 
of officers where a telegram of 
protest to Petroleum Coordinator 
Harold L. Ickes was drafted. 


Rep. Joseph J. O’Brien, who 
drafted the telegram, said his mes- 
sage stemmed from the conviction 
that the consuming public is be- 
ing “exploited by oil dealers,” 
charged that the Ickes campaign 
is part of the “process to make the 
nation war-minded,” and cited the 
fact that Southern Canada, in the 
same geographical sphere as 
Rochester, is free of rationing. 


Action of the Rochester club was 
criticized by Dai H. Lewis of 
Buffalo, president of the New York 
Automobile Assn., who said “it’s 
the most unpatriotic and un- 
a thing they could have 
one.” 
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or two, private cars will be re. 
quired to use one of the two 
grades specified, he said. He re. 
minded those present that in some 
parts of the United States prices 
had advanced five cents a gallon. 
In Canada it has risen only one 
cent. 

“I have seen the report that 
was made to President Roose- 
velt from the British in regard to 
tankers,” said Cottrelle. “Of 
course I cannot talk about it. 
But I don’t think there is a man 
in this room who will not say 
that our tankers should go into 
the combat zone.” 


New Tool Steels 
Held Equal of 
Tungsten Type 


ST. LOUIS.—The new tool steels 
which have replaced tungsten steel 
to conserve that metal for national 
defense purposes are equal to, and 
for many purposes, superior to the 
steel it replaces, Howard J. Stagg 
of the Crucible Steel Co. told mem- 
bers of the St. Louis chapter of 
the American Society of Metals at 
a meeting here last week. 

Since June, Stagg said, the steel 
companies, on order of OPM, have 
been turning out a tool steel in 
which most of the tungsten alloy 
is replaced with molybdenum which 
is tougher than tungsten steel and 
superior for many operations. 

“After the defense crisis is over,” 
Stagg declared, “I predict 75 per- 
cent of our tool steel will be of 
the molybdenum type, and 25 per- 
cent tungsten, the reverse of the 
present ratio. 








Berg Appointed Head 
Of Gar Wood Division 


DETROIT.—J. B. Haile, general 
manager of Road Machinery divi- 
sion of Gar Wood Industries, Inc. 

here, has an- 


C. Berg has been 
placed in charge 
of manufacturing 
for that division. 
Berg has been in 
the employ of Gar 
Wood Industries, 
Inc., since 1919. 
“Practically all 
products of the 
division are used 
for national de- 
fense work, and 





a 


A. C. Berg 


therefore, expert supervision of the 
greatly increased production is ur- 
gently required,” Haile stated. 

















Sidelight 


BUFFALO.—The government’s 
gasoline conservation program 
has caused a shortage of lock- 
ing gasoline tank caps in the 
western New York area. Some 
automobile accessory dealers re- 
ported that their supplies of 
gasoline tank caps that may 
be locked in place are exhausted 
and that new orders have not 
yet been filled. 


gy 


SPECIALIZATION of effort, ‘‘streamlining’’ of methods, and groundwork in business management and related sub- 
jects are the keynotes of Chevrolet’s planning for the new year. For the past two weeks, top-ranking regional and zone 
officials have been attending an Executives Specialization Conference, stressing the new goals and ways and means of 
attaining them. The parley rounds out a series of Detroit meetings which have brought virtually the entire Chevrolet 


field force to the Motor 


ity for conferences with Central Office departmental leaders. Shown above, front row, 
to right, are K. M. Chase and T. H. K 
sales manager, and W. G. Lewellen and E. A. 
are Chevrolet’s regional managers: R. F. Hicks, eastern region; L. S. 


Nimnicht, assistant genera 


left 


eating, assistant general sales managers; William E. Holler, Chevrolet general 
sales managers. Rear row, left to right, 
Costley, southeastern; 


A. F. Young, Flint; G. I. 


Smith, Great Lakes; BR. W. Hill, southwestern; W. J. Graveson, Atlantic coast, F. N. Phelps, Pacific coast, and T. F 


Brown, midwestern. 


nounced that A. ; 
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Week’s Production Drops Again to 32,605 Units 








1942 Operations 


AN’s Production Estimate To Boost Output 


(U. S. and Canada) 




















Passenger Car Registrations 


6 Months plus a Epates for July 





WEEK’ I C i W eks te dely Wot” 1941 ot 1940 Unit 
a AUG. 30, AUG, 23 n oming e Date Pos. 194! "3. Pos. 5 4337 “sa. = 152.109 
Jan.1  Jan.1 | DETROIT. — Production of new | Chevrolet 69,869 1 666,346 243 1 514, i. 
wees See Saag ace on aden (Sieh ik Sey eat Pamuk’ aos Hee dak $ me eS 3 shaw 
nded Week Ended Aug. Aug.31 Aug.30 | week took another decline to 32,605 | Flymou , , . ‘ , 
' Aug. 30 1940* Aug.28* Total 1940*  1941* units, due to Buick sauwennn 23,205 ‘ 288,280 85 ‘ 163,499 19 ‘ Tora 
.|Pontiac ...... : by d s J J 
— = cree — 3,588 15,314 1,187,818 1,651,114 | AUTOMOTIVE NEWS a 7. ise Oldsmobile .. 18,111 6 177,599 65 6 116185 5.7 7 61,414 
i —_— 55888 15,814 718,248 Ce ee 2 os PEED 00600 15142 7 152,026 55 7 126875 62 6 25,151 
Buick ............-.+. # 4,950 t + 183,192 changeover to|Chrysler ..... 10,521 8 105,624 38 8 60,748 29 8 44,876 
ase A alla el a ¢ 8,557 t ¢ 144,050 oa ewaiel put.|Studebaker .. 9,518 9 76523 28 9 59697 29 9 16,826 
Oldsmobile .......... + 2,649 t + 125,994 put De Soto ...... 6,625 10 64371 23 10 42874 21 12 21,497 
Cadillac .............. + t + t 21,839 Car and truck|Nash ........ 5,978 12 60,011 22 11 33,009 16 14 27,002 
ut ut, barrin Mercury esses 6,275 11 58,993 2.1 12 50,086 2.5 10 8,907 
oa 12,250 5,185 9,022 24,850 627,708 eae een|Hudson ...... 563 14 50394 18 18 45553 22 11 4,841 
Plymouth? ........... 6,500 5,100 5,869 14,202 313,045 Seeain pueh Galant «...- 4501 13 43817 16 14 19,958 9815 23,859 
Dodget .............. 4,200 35 = 3,1588 9,098 +194,899 material short-|Packard ..... 4,121 15 43311 16 15 42128 21 13 1,183 
Chrysler ............. 800 50 t 800 69,230 ages and labor|Willys ....... 1,576 16 14,827 5416 12,559 6216 2,268 
De Soto .............. 750 $ $ 750 50,534 tieups, will make |Lincoln ...... 1,305 17 13,088 2 17 = a 17 a8, 
FORD 1,950 4,000 10,208 53,974 604,383 ae ee (fee ie | ee 
IL... Ae y , : 
[Ronit ose, 1750 $950 9,210 48608. 5283712 the coming! TorAaL.....284450 2% 747,522 100% 2,043,648 + 100% + 708,874 
WEOMEY ces cceeseaes 998 5,371 -| *Loss 
Limoolm ..........000. t 50 ¢ . ¢ saie cow a “oan. NB. The above figures do NOT include government deliveries. 
eee — aS mode] Out Pu» | chevrolet trucks which totaled 3,700 | 1941-model output last week, drop- 
NASH ..........-...++. 1,625 t 823 = 2,448 «+= 33,278 ers already as-| vehicles. This compared with 3,588 | ping total output to 1,950 units as 
’ sembling new|trucks assembled in the previous compared with 10,208 new cars and 
HUDSON? ............. 2,580 3,125 2,170 9,504 51,340 models auel up | week and a total of 11, 306 cars and|trucks assembled in the previous 
PACKARD ............ 400 1,212 1,578 += 2,992 46,056 their operations |trucks turned out in the like pe- ae = a anve wanted Sa 
WILLYS? ............. 1,250 $ 1,287 3,403 17,383 ys cies aan ducti “— ‘s Gee group, all divi-|been closed for changeover for 
MISC 5,960 week's production compares ined Plymouth on 1942-| some time. 
enna ee: wi snakes ee ee ee 36,832 vehicles turned out in ome ceeauslion task week, boost-| In the independent group, all 
the previous week and 33,452 units |ing total output to 12,250 vehicles. | divisions were at, or nearing peak 
ie re ree 32,605 33,452 36,832 146,299 2,887,670 3,786,246 | built in the comparable period last This compares with 9,022 units built | capacity on 1942 models. 
*Revised. tIncludes trucks. {tClosed. Miscellaneous includes Crosley, - in the previous week and 5,18 new 


All General Motors. divisions 
were still in the changeover period, 
and the only output was that of 


cars and trucks turned out in the 
same period last year. 
Ford and Mercury wound up 


Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Inter- 
national, Mack, Reo, Sterling, White, Bantam, etc. §Trucks only. 



























































Plant Activity 


(Week Ending Aug. 30) 
OUTPUT UNITS WORKING 














Pree closed for changeover 
ew Commercial Car Registrations, 41 States for July, 1941-1940 | ceaitec.-.iosea tor cnanseove 
9 MO UNONOES i ccc seaereeced trucks only 
Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive oS Inc., Trenton, N. J. Chrysler. ...resumes; 800, five days 
De Soto..... resumes; 750, five days 
ee rise; 4,200, five days 
co ry ’ ’ ’ 
3 Ford drop; 1,950, five days 
STATES & >i | . be ft fF _DPet BE FSi £F SBE. ££ . fh bia bo ee | PROB ces ccecss Pp; 1,950, 
; : g 3 > J a Hudson..... steady; 2,800, five days 
= . § 3 5 Lincoln. ..... closed for changeover 
<\a 6814 = Mereury emia drop; 200, five days 
Total 28 States "4i| 115| $6) 10806/ 268/141] S045, 74) 8173 33) 4408) 457, 390, 69| 249) 455 91 7 ash.......... rise; 1,625, five days 
for July 40| 69] 31] 7204| 261] 62 oH ia 33 say 3591 4461 Sol “asl 30) 92] 160 zieas 4 Total ec suiy | Oldsmobile. . closed for changeover 
Georgia at 462 1| | 134 | 468 8 5 2 9 4 Georgia | Packard........ drop; 400, 1% days 
vt a 3a i ' "40 = outh...... rise; 6,500, five 8 
"40 367 2| 1| = | 418 1 5 8 8 2 2 1088|"40 *"* | Plymouth ise; 6,500, fi 
Indiana "41 ste 18 31 4i| 56 8 2) 1791/"41 ontiac...... 1 f 
a aaa aaa aa eae Noli | owes. cinane fee ae 
Iowa "41 | ii 395) 272 15 3 1 1319 "41 ° 
fo, || aosl 27 1 a 376) 6 3) 336] 11) 16 | 73} 3} a3 1238|°40 Towa | Willys. ..... steady; 1,250, five days 
Kentuck "41 $28 250 i: 10 i 9 1) 914/41 
oe ‘41 _| | 3al ol | si ool fool ORT sogt 8) | ji 2 748 "40 nee Track Top T, 
Maryland rr | i 26,1 il 4 —— ae a 
40|_ 7 5|__ 197 8|___—«82 1j__ 149) 36) 1 89 12 ijt 2 2| 1i| Toa |'40 my nh in Roatetn ations Be: 
| Nebraska "41 55 250; «62 Sell 3} 10 7 3 ay 10 1080|’41 rted utom . oday 
"40 | | il is 3a 224 v3 119 | 0) 4 ‘ ‘| i ware Nebraska tol me 
Nevada *41| 41 10) | 35] a 1) 6 2 2 ; 133|'41 Nevada os. Make os. 
"40| | | 36 1| |} 6| 20) : 101 | s | | | 81/40 1—135,480 Chevrolet 108,185— 1 
Oklahoma "41 428) 4 311) ai 1, 173 3 2 1 1979 "41 Oklahoma|| 2—114,998 Ford 90,946— 2 
*40 | | 365] | | B71 331|___—-40/ 105! i| 1 as = 3| 4| 79 8— 56,925 Internat’l 42,680— 3 
Oregon *41l | | 308} il 2; «8A 7 245| 99) 3| 156| ii 7 2| 73 3| 15| oui Pat Oregon|| 4— 36,782 Dodge 83,074— 4 
40 232 | 87 7| (171i; 89) 103} 3} 13 8 729|"40 5— 25,956 G.M.C. 21 5 
’ Pennsylvania *41| $3 | 35 1313 37| 524 1 782| 316) 3| 692! 168) 98) 6| | ssi 7) 4249/41 Pennsylvania a P ° - = : 
"40| 26] _—-26)_~—«872 8| 418} 91 _+774| ~«269|_—=2|_—«505| 97] 195) io) 40) 19} 11) 3379/°40 : eam a as : 
Virginia *41) 15) 4| 665 3 5| 217] 4|  559| 79) 3| 164) 25) 25) 2| 2). 21 1 1794 |’41 Virginia a oe 
- 401 $| $96 14 3|__101| 3| 355| 42) =) ~=—128 3| 20) 1| i| 3| | | 1084 |’40 _ 8— 5,418 Mack $,995— 7 
Wisconsin °41) 1| | 693|  23| 174 2| 461; 106) 1| 301) 9| 26 4 li sii | i 1864 |’41 Wisconsin 9— 3,663 Diamond T 3,565— 9 
"40! 516] _ 35! | L 1| = 92; 4] 306! 7|___-49) 3| 5| 6) 9| 1682|"40 10— 2,618 Studebaker 753—15 
Wyomin "41 | 90 2| 6| | i | 56 TI l 8 1 1 266 |'41 Wyomin Mak 
” "40 | | ea 1| | 13} a Ce 1| 1| 1) 2| | " 302 /°40 . - om” Au Se 409 
Total 41 States “411 198 141 16297| 428 202 4790| 116] 12599) 3209) 51| 7252) 732!  651| 111) 408) 799|  152| 155) 48291|°41 Total 41 States : 
for July *40/ 11464 ae )|_ 3563) = 10018} 2277) 47) 5291) 495) 777 72| 65) 360) 162) 107] 35465|’40 for July These figures do NOT include 
Total P41 at 155 as 135480| 36 $063] 18 i525 3 36782| 91114993 25956| 528) 56925| 5418] 6298 864) 2618| 5485| 1136 1216|402336)"41 Total government deliveries. 
to Date 763|108185 33074| 923] 90946| 21565] 489] 42630| 3995| 6247 753} 3612} 1385| 1259/321409)’40 to Date 
New Passenger Car Registrations, 41 States for July, 1941-1940 
Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive ae Inc., Trenton, N. J. 
CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 
e -|3 
STATES Ble ; ze 3 : : 3 a aie an g|« z i : STATES 
Bi, S/S) 8 se) e/S)/ Ele] 3 me |} 2] 2] & Bs Sie) 4)/ 4/3 | s | Se 
glz|ale tl 8 sl élel el ae leil ala 5 Bl alla | a ee 
Total 28 States 741) 6580) 43 9720| 20768 D| §=3216| 4462: D: if 9384] 31504 B86 i 28 States 
for July '40|__3987|__3158| 8955] 19213] 3 35313 | 11827} 1300) 35352 T5188 5] 10093 60721 24665| _ 897 3741 aia 790 2671 2470 | 3989 } 4235 363 | 144867 |°40 for July 
Essnile 41) 148) 92! 258 | 1096| 544) 93| 1469| 269) —-281/ 656 | 1354 23/158) 1 535) 45) 80) 90 74] 169) | 5745/41 Georgia 
40}  +79| +~ #48! +«+263| +528} 918! 282)  47| 1227) 188] 190) i904 1149) 26) 177) 1352 465 48, 95) 96) 2) 45411'40 
Andiana 41) 423) 298) + 657| 1688] $066) 1018| 161| 3012) 740) 1113) 6044) 1816) 46] 236) 2098) 64) 273) 226) 135| 695 9| 12610 |’41 Indiana 
40| 284) 258] 568) 1570| 2680] 652)  71| 2194) 532| 542) 3991) 1345) 46; 199] 1590/ 54} 253) 125) 133) 401 15|  9242/|'40 
Towa 41| 198] 78) 268 738) 1282| 414) 60) 1860) 331) 327] 2992) 1391; 21) 141) 1553) $4) 114) ie8| 55| 243) 1} 6376|'41 lows 
401 135) 711 329) 648! 1183) 357) 28] 1744] 258; 282) 2669| 1422 36 173| 1631; 31) 126; 67) 51 141! 8| 5907|'40 
Kentucky 41) 157) «= 89} 216] + 458 920) 307) 42) 1257] 232) 227 2065) 793) 14) 104) 911) 26) 56) 80) 58| 133! 1!  4250/"41 Kentucky 
401 +70| + 67; + «+207; 445! 789/ 233! 24) 1124 155| 164) 1700/ 684) 14 78! #+776| #22) 43) 45) 65] 87] | 3527|'40 
Maryland "41/253! 124) 318) 818 1517 458| 129 1532 390/ 503/ 3012/ 757) 23/78) -858| G5] 69) 110) 106) 237 5| 5979/'41 Maryland 
40/ +170! 85! 298] 746) 1299] 459]  34| 1329 242) 326) 2390 693) 15! 751 783| 16) 54) 44) 136) 185] 2| 4909/°40 
Nebraska 41) 146} 48) +«170) «434| «= 798] ««-280| «= 36] 1391] 144) 225) 2076) 956) 18) 116) 1090! 11 50} 57) = 38} «124 | 4244 |'41 Nebraska 
40/ 67; +«=39| 121; 317) 544/  167/ 5| 808! 108; 130) 1218} 829! 28} 90) 947] 1} 35) 23) 45] 64! 4| 2881/|'40 
Nevada "41! a1 33 24| 82) 183] 46) 23) 124] 30) 48) 271) 74 4) 17] 9 4| 8 14 20; 22 | 617 |'41 Nevada 
401 «33| «424 «26 ~«=69}s«152| «= 43} =Ss«s10},«s«d140)~—Ss 23} ~S ss 23] Ss 239] _—Ss«@1 3} 16) 80 2 7 8| 25) 22! 1} 536 |"40 
Oklahoma 41} 104) ~—«51|_««166| +346] | 667/293 43: «:1257| 225] +277] +2095) 1035] 17) +89) 1141) 13] 9 46) 54] 55] 83 | 4154 |'41 Oklahoma 
40 -83| +«=«53| +218} 406) +760' + 230) 29) 1375| 221] 249 2104) 1110) 35) 102) 1247|/ 21) 61) 82) 61! 91 3| 4430/40 
Oregon 41) 139) «2112! ~«196| 397) +844) 403) 42) 952) 231) 297) 1925) 508) 17) 57) 582) 34) 70) 131) 39) 207] 2} 3834 |'41 Oregon 
40! «89 in| 155| 358] 713] 199! 19] 859) 184) 324) 1585/ 407/ 13| 68) 488) 44) 39) 101| 53| 106) 17) 3146('40 
Pennsylvania °41| 1709) 997 2177| 4789! 9672! 2572 539) 7281) 2387| 2626) 15425| 3983| 160) 501 4644) 302) 523| 812! 612) 1442; 15) 33447/41 Pennsylvania 
40|  1253|_ 1955} 4885! 9001) 2697 6891| 1932) 2246) 14062) 4014) 183) 571) 4768| 272) 538) 601| 809) 1006) 38] 31095|'40 
Virginia ~ 941) ~ 304)~ —is 537| 1346| 2360) 643) 98 2630| 453) 600! 44241 2012) 30) «190| 2232; 14) 143) = 69}_—s«127 254 4| 9627 |"41 Virginia 
40} +135| +891 +«313| 922) 1459} 357| 31: «:1687| +239) +345) +2659] 1291| 36} «:124) «1451! +10} :«128} += 23} «= «92)— «159 4) 5985/40 _ 
Wisconsin 41) 271/197) 399) ~ 951] 1818) 738/  85| 2226] 719| 674) 4442) 1602) 36) 180) 1818) 44) 161) 434| 122) 305; 2|  9146/"41 Wisconsin 
401 +172| + +140| 405]. 914] 1631! 509] _60/ 1716] 446) 428) 3159] 1155| 34] 178] 1367/ 38! 178] 308) 120) 204! 4| 7009/40 — _ 
Wyoming 41) «44)~«22|+=Sfs«33)~=Cté«éi]}s«éiaQYSC«CQD 4| 256) 38) 46) 423) 175 10) 29) 214 12 12} 10) 6} 33) | 901 |'41 Wyoming 
"40 33| 17| 35] 83) 158) 60 3) 216) 28] 26 333) 166 37| 210 17} 13! 6; 19) 2| 759/'40 
Total 41 States '41| 10521] 6625| 15142| 33505| 65793 23365| 4591| 69869| 18111| 21298| 137234| 47960| 1305| 6275| 55540) 1576| 4563| 5978| 4121| 9518| 136| .284459 |*41 Total 41 States 
or July '40| 6580) 5068] 13848} 31104] 56600] 18072] 1957| 56662) 12711| 15368] 104770] 38991| 1373| 5629] 45993) 1352) 4202] 3958] 4680| 6816] 463) 228834(|'40 for July 
Total 41 |105624) 64371|152026!338276|660297|233280| 43817|666346|177599|216242| 1337284 |430502| 13088) 58993|502583| 14827) 50394| 60011| 43311| 76523| 2292|2747522 |'41 Total 
to Date '40| 60748| 42874]126875|271444|501941|162499| 19958/514237|116185|134932| 947811|335023| 12276] 50086|397385| 12559] 45553) 33009] 42128] 59697| 3565|2043648 |’40 to Date 
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Anti-Freeze Outlook Darker as Defense Needs Rise 


Attention Is Now Directed 
Towards Getting Substitutes 


Special to Automotive News 

NEW YORK.—Growing uncer- 
tainty in the chemical trade over 
the availability of methanol and 
alcohol for anti-freeze uses _ is 
noted by observers here. The 
methanol output is going into the 
manufacture of munitions and 
other defense products, it is point- 
ed out, while increasing quantities 
of alcohol are required for the 
manufacture of smokeless powde~ 

Alcohol and methanol producer: 
at this time of the year ordinarily 
have a large volume of business on 
their books for the account of the 
anti-freeze industry. It is now re- 
ported that only about 60 percent 
of the output of ethylene-glycol 
(Prestone) will be available as 
radiator and anti-freeze this win- 
ter and, according to reports, pro- 
ducers could have sold almost 
double their 1940 output in this 
field. 

A survey issued early in July by 
aca ane eens staan einnate 


Studebaker Sales 
Of Used Cars Hit 
All-Time Record 


SOUTH BEND. — For the year 
ending July 31, Studebaker dealers’ 
sale of used cars reached an all- 
time high, K. B. Elliott, vice-presi- 
dent in charge of sales, announced 
last week. 

Used car sales reported from 
Aug. 1, 1940 to July 31, 1941 were 
285,906 units, compared with 239,084 
sales for the same 12 months in 
1939-40, or an increase of 19.6 per- 


nt. 
Studebaker dealers sold 180,496 
used cars during the first seven 
months of 1941, Elliott stated. 
During the same period in 1940 
sales totaled 149,677 units, an in- 
crease in 1941 of 20.6 percent. 


Settle to Head 
Dodge Service 


DETROIT.—Appointment of Ben 
B. Settle to the post of director of 
service of Dodge was announced 
by Vice-President 
Forest H. Akers. 
Settle’s appoint- 
ment fills the va- 
cancy occasioned 
by the recent 
death of Walter 
R. Bamford who 
for many years 
headed the Dodge 
service depart- 
ment. 

The oat 

of Settle wit 
a Dodge dates back 
to 1916 when he served the com- 
pany as chief inspector. In 1921, 
Settle became Dodge truck service 
manager, and in 1933 was made 
assistant director of service. 

In his newest capacity, Settle will 
have charge of all factory and 
field service on Dodge passenger 
cars and trucks. 








‘| 








the National, Paint, Varnish and 
Lacquer Assn. estimated that ethyl 
alcohol production during 1941 
would approximate 200,000,000 gal- 
lons, 190 proof, which it was felt 
at that time should meet both 
civilian and defense demands as 
the new smokeless powder plants 
will not come into full operation 
until next year. Defense, industry 
and British needs this year were 
estimated at 213,000,000 gallons, and 


‘it was believed that productive 


capacity could be stepped up to 
meet the indicated deficit of 13,- 
000,000 gallons. 

Since the findings of that sur- 
vey were released, however, de- 
fense officials have taken a more 
serious view of the alcohol situa- 
tion, and the liquor industry has 
been approached on a proposal to 
produce grain alcohol for military 
purposes. The liquor industry uses 
some 35,000,000 gallons annually, a 
good part of which is purchased 
from alcohol distillers. 

The outlook from the viewpoint 
of the motorist is regarded as 
serious, with thought now being 
given seriously to the question of 
substitutes. More than 60 percent 
of the total output ‘of alcohol is 
said to be normally used for auto- 
motive anti-freeze preparations. 

While jobbers and distributors 
may have a small stock on hand 
to carry over from last year, it is 
feared that such stocks may rapid- 
ly disappear as soon as the usual 
upturn in demand arrives with the 
first cold spell. 


Wis. Dealers Sign Pact 


With Mechanics’ Union 
LA CROSSE, Wis.—Robert Smith, 
president of Local No. 555, UAWA 
(CIO), and Joseph Mashak, presi- 
dent of the La Crosse Automobile 
Dealers Assn., have announced 
settlement of the automobile me- 
chanics’ strike, which was started 
here May 17. 


The new contract provides for a 
minimum hourly wage scale in- 
crease from about 51 cents to 65 
cents, but makes no provision for 
a closed shop, it was stated. 


‘Lifetime Used Car 


Guarantee’ Is Offered 
MILWAUKEE. — Humphrey 
Chevrolet Co. is advertising a 
“lifetime used car guarantee” 
which will remain in force as 
long as the car remains regis- 
tered to the person who bought 
it from us.” 

Glenn Humphrey, head of the 
dealership, announces the guar- 
antee as “a fair-play plan in 
writing backed by the entire re- 
sources of the largest dealer in 
Wisconsin, and installed with 
the deep-seated conviction that 
we are now giving the used car 
buyer the same assurance of 
satisfaction that the new car 
buyer alone has previously en- 





LES VOGEL, president of the San Francisco Motor Car Dealer Assn. and 


Chevrolet dealer in the Bay City 
owners and truck and commercia 


has inaugurated night service for Chevrolet 
car users five nights a week. Picture shows 


Vogel, right, and his assistant service manager Jerry Sullivan, by the clock 
set at the 2 a. m. closing time under the new night service plan. 


Nash Service Meeting . . . 





KARL M. GREINER, Nash parts and service manager (pointing to door), 
ints out some of the details of the ‘“‘monocoque” construction of the new 


‘600,”” using an intricatel 


cutaway car for the explanation. The demonstration 


was part of a service meeting of Nash dealers in Milwaukee. 





WALTER H. CURTIS, service manager, Nash body division, explains new 
details in the 1942 Nash instrument panel. 


Nash Prepares Service Men 
For Increased Activity in 42 


MILWAUKEE.—With indications 
pointing to one of the busiest 
service years the industry has 
seen, Nash Motors service men 
last week heard the important 1942 
program outlined at their annual 
convention here. 

More than 125 service managers 
and field personnel from distribu- 
tors and branches of the United 
States and Canada assembled at 
the Hotel Schroeder for the two- 
day meeting where Nash Motors 
parts and service manager Karl 
M. Greiner and assistant service 
manager P. G. Little revealed 
Nash’s plans for the coming year. 


“Curtailment of new car produc- 
tion is certain to result in increased 
activity in all of our service depart- 
ments,” Greiner told the conven- 
tion. “Thousands of owners, realiz- 
ing they may not be able to get 
delivery on new cars in 1942, will 
be depending on you to furnish 
them with one, two or three more 
years of top-flight performance 
from their present cars.” 

Greiner, referring to the nation- 
wide modernization program which 
has brought Nash dealers to the 


Fuel Retailers 
Fight Okla. Tax 


OKLAHOMA CITY. — Charging 
that the 1% percent additional tax 
on gasoline levied by the last 
legislature was collected illegally, 
six local filling station operators 
have filed suit against the state 
tax commission to recover $750 
paid under protest. 

The operators contended that 
under the terms of the bill author- 
izing the levy, the tax should be 
collected from distributors and not 
retailers and added that the tax 
bill was not intended to apply to 
the gasoline on hand in retailers 
sales tanks prior to May 31. 

The suit alleges that collectors 
for the tax commission visited 
each station, measured the gasoline 
on hand, and levied the tax. Other 
taxes had been paid by the dis- 
tributor. 


New Addition 

CLINTONVILLE, Wis.—Four Wheel 
Drive Auto Co. is erecting a 100 by 
120-foot addition to its truck manu- 
facturing plant for use as an assembl- 
ing room. Completion of the addition 
will leave the other protuction lines 
of the factory available for line pro- 
duction on defense orders. 


fore, urged the distributors’ and 
branch service managers to assist 
every single dealer in their terri- 
tory to develop their facilities to 
the peak of efficiency. 

“The demands on your service 
departments will be beyond any- 
thing you have ever experienced 
and our dealers must be prepared 
to continue the 100 percent service 
to every owner, regardless of the 
increased volume,” he said. 


The first day of the convention 
was devoted to product discussion 
with factory experts and engineers 
detailing the new features of the 
1942 Nash cars. Small group meet- 
ings were held covering important 
changes in the Nash Weather Eye, 
in body construction, motor and 
transmission changes, springing, 
improved cooling system and in 
other phases of the new model 
specifications. 


Assisting Service Manager Greiner 
and Little in these group meetings 
were E. L. Monson, Harry M. 
Lowe, T. B. Bartlett, J. A. Kemp, 
L. O. Wells, Herbert Niles, K. E. 
Keuhl, E. R. Lorenz, W. H. Curtis, 
Floyd Silvers, R. S. Cady, W. J. 
Armstrong, Kenneth Mutch, H. W. 
Crippen, R. J. Leonard, J. R. Meis- 
ter and W. F. Breuer. 


W. A. Blees, Nash general sales 
manager, attended the convention 
and closed the meeting with a 
resume of the company’s sales and 
service program and urged the as- 
sembled service men to be ready 
to carry a heavier share of the 
dealer’s business and to be pre- 
pared to give owners extra years 
of service and enjoyment from 
their cars. 





Used Car Buyers 
In Buffalo Urged | 


To Take Care | 


BUFFALO.—Need for more than 
ordinary care in buying used cars 
was urged by the Buffalo Better 
Business Bureau in a bulletin to its 
membership. “It is apparent that 
the average person is going to 
drive his automobile for a longer 
period than during recent years,” 
said Gordon E. Smith, bureay 
manager. 

“This means that the one who buys 
should be in better condition and 
capable of better performance than 
he might expect from a car bought 


for short usage.” Smith said that | 


the bureau’s records indicate most 
Buffalo automobile dealers are 


committed to giving the purchaser | 


a square deal. He took exception 
to the conclusion drawn recently 
in a magazine article to the effect 
that garages and repair shops in 
larger cities are crooked. 


“Conditions such as the author 
recounts are not prevalent in Buf- 
falo, as far as we know,” Smith 
declared. “We find that the aver- 
age motorist gets fair treatment 
in dealing with the better or aver- 
age service institution.” 


‘Keep “Em Rolling’ 
Is Slogan for 


Hudson Service 


DETROIT.— Hudson supervisors 
from all over the United States 
and Canada heard T. H. Stam- 
baugh, director of national service 
operations for Hudson, stress the 
necessity for increased customer 
service facilities at a two-day busi- 
ness session held here last week. 


“We are entering a_ period,” 
Stambaugh said, “when increased 
customer service facilities are 
doubly necessary. With new car 
production restricted, cars will be 
driven longer and require more at- 
tention. Defense workers, employed 
in plants located in urban areas, 
will have to depend upon their 
automobiles for transportation and 
these motor cars must be kept 
running. Just as ‘Keep ’em Flying’ 
is the slogan of the air forces, 
‘Keep ’em Rolling’ is our slogan 
and our dealers are prepared and 
equipped to render the kind of 
service that will be needed and ex- 
pected by the motoring public.” 

The agenda of the national meet- 
ing stressed service and accessory 
policies for the recently-announced 
1942 cars as well as a wide range 
of maintenance subjects covering 
every phase of owner service and 
satisfaction. 

A. E. Barit, president of Hudson 
and George H. Pratt, general sales 
manager, were the guests of honor 
at the sessions. 


Assisting Stambaugh in the dis- 
cussions were H. J. Hudson, parts- 
accessory merchandising manager; 
E. J. Blum, technical service man- 
ager; L. L. Sharon, owner rela- 
tions manager; J. J. Gooch, super- 
intendent of service garage; Paul 
Jones, parts specifications super- 
visor and C. C. McKellar, special 
field representative. Special sub- 
jects were presented by Harry 
Foust of the Hinckley-Myers Corp., 
G. J. Rezabek of the Zenith Radio 
Corp. and S. N. McCaleb of Socony- 
Vacuum. 





Pete Wemhoff’s Fourth Dimension 
offers news of automotive advertising. 





INCREASED customer service facilities 
ing of Hudson service supervisors held in 


president of Hudson Motor Car Co., 


was the keynote of a national meet- 
Detroit last week. A. E. Barit, center, 


addressed the gathering. Shown at lunch- 


eon, left to right, are Ward Orsinger, Hudson distributor at San Antonio; 


George H. Pratt, Hudson general sales manager; T 
national service operations; Barit; C. A. Oliver, 


N. Y¥., and Jim Golds, wholesale mana 
Hudson distributors for the Detroit terr 


- H. Stambaugh, director of 
Hudson distributor at Albany, 


er of the Aaron De Roy Motor Car Co., 
tory. 
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Actual top and bottom prices on 1940, 1939, 1938 and —_* ; a : 
1937 used cars as advertised in local newspapers. &, D Vv E R T ! $s E D Detroit—News; Chicago—Herald-American; St. Louis— 


: : : . ’ Globe-Democrat; Atlanta — Journal; Houston — Chron- 
EDAN prices only used in this comparison. News- U ad Ca Sell Pp : . : 
pers used: Boston—Globe; New York—Times, Journal se r Ing rices icle; Oklahoma City—Oklahoman, Times; Denver—Post; 
pa . Los Angeles—Exraminer; Seattle—Times. 




































~~ | american; Philadelphia — Bulletin; Cincinnati — Post; For Week Ending Aug. 17 
~ se ae eee (Copyright 1941—Automotive News) 
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E Used Car prices in Cleveland, Indianapolis, New Orleans, Dallas, Kansas City, Minneapolis and San Francisco appeared on this page last week and will be published again next week. 
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Automotive Washington 


Dangers in Proposed Use Tax Are Cited; 
Time Sales Curb Still ‘Tentative’ 


By William Ullman 
Washington Correspondent 


y ASHINGTON.— 
Unless some- 
‘A thing very 
. much unfore- 
, seen happens, 
s the federal 
™ taxes on auto- 
' mobiles now 
are pretty well 
“set.” It is not 
regarded as likely here that there 
will be any material change in 
the rates as passed by the House 
and now approved by the Senate 
finance committee. It is note- 
worthy that the latter body 
turned down a demand by the 
Treasury that the 7 percent ex- 
cise levy, as okayed by the 
House, be upped to 15 percent. 
The remaining rates on tires, 
tubes and accessories remain as 
in the House bill, and that in- 
cludes also the $5 use tax on all 
cars. The committee made only 
one slight modification in the 
latter levy and that was to stipu- 
late that the $5 tax on boats 
should exempt pleasure craft and 
shall apply only to vessels used 
chiefly for business. 

Approval by the Senate fi- 
nance committee of the House 
automobile rates is considered 
here to presage their final 
adoption without any signifi- 
cant change. Upsets do occur, 
of course, but there is no rea- 
son to expect any in this case 
in view of the background. 
Authoritative industry opinion is 

to the effect that these rates are 
by no means punitive and that 
alone they would not have a 
depressing effect on sales. It is 
the $5 use tax, small in itself, 
which is looked upon with most 
misgivings by close observers of 
the industry’s affairs here in 
Washington. Frankly, they don’t 
like it one bit—not because pay- 
ing the $5 will prove to be an 
insupportable burden to the mo- 
torists of the country, but be- 
cause it sets a precedent which 
is so definitely bad. 


May Lead 


To Abuses 

HERE IS a tax through which 
the federal government says 
frankly and unblushingly: “Be- 
cause you are a car owner you 
must pay $5.” This is a $5 the 
motorist will pay in addition to 
license and registration and other 
fees for the privilege of operating 
his car and over and above the 
excise taxes on the purchase 
price. 

It is the kind of a levy that 
is the most obnoxious to citi- 
zens; the kind which can lead 
to all sorts of taxation abuses. 
The average man does not ob- 
ject strenuously, for example, 
to paying a reasonable sales 
tax on a suit of clothes or on 
a movie seat, or on an auto- 
mobile. 

But suppose the government 
would say to every man in the 
country: “Take stock of the 
suits in your wardrobe and send 
us a ‘use tax’ check for $1 cov- 
ering each suit.” Suppose, after 
paying a tax on a movie ticket 
the theatregoer would be ap- 
proached by an usher as follows: 
“Another 10 cents, please. Uncle 
Sam’s taxing your use of this 
seat.” 





* * * 


Must Recognize 


The Danger 
THERE WOULD be an awful 


howl if anything like that were 
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attempted. Yet that’s just what 
is being done to motorists 
through the House and Senate 
committee-approved $5 use tax. 
Motorists, however, haven’t com- 
plained much. They are used to 
getting it socked home, and 
plenty, where taxation is con- 
cerned. That is all the more 
reason why the dangerous possi- 
bilities of this type of impost 
should be recognized, and why 
motoring organizations and oth- 
ers should plan accordingly. 

The use tax stands at $5 
now, and is a federal tax. Next 
year it may go higher, and 
states, counties and muni- 
cipalities can be counted upon 
to grasp promptly the beauty 
and simplicity of this method 
of extracting more dollars from 
the motorist’s already well- 
rifled pockets. 

Motorists as a whole know the 
need for increased revenues to 
finance the great national de- 
fense effort. For the most part 
they will pay the $5 extra which 
they will hand over to the fed- 
eral government just because 
they are car owners, without 
grumbling. In itself the $5 is 
not something over which to run 
a temperature in times like these. 


Must Limit 


Its Scope 

BUT THE precedent very em- 
phatically is of the greatest im- 
portance. If this unique use levy 
becomes the starting point for 
similar imposts among the sev- 
eral governmental units with 
taxing authority, then this action 
by the 76th Congress will indeed 
become a dismal landmark. 

Certainly this tax should be 
understood for what it is, a 
$160,000,000 gift to the govern- 
ment by the car owners of the 
country—a gift necessitated by 
an extremity, a gift to be can- 
celled at the earliest possible 
moment and a donative method 
to be strictly limited to the 
national government. 


Time Curb 


Still ‘Tentative’ 

WHILE THE “tentative” rules 
governing installment selling now 
have been finally adopted by the 
Federal Reserve Board they are, 
paradoxically, still tentative. 
That is, the board is at consid- 
erable pains to emphasize that 
the regulations are subject to 
wide change on the basis of 
experience, and that attitude is 
one for which the board is to 
be heartily commended. Officials 
are taking quite a broad view of 
the situation, and this open- 
mindedness is more than a little 
heartening to, for example, ex- 
ecutives of the National Auto- 
mobile Dealers Assn. 

They find real encouragement 
in the frank recognition by 
board officials that new ground 
is being broken and that un- 
doubtedly many modifications 
of the rules will be called for 
in the light of developments. 
Much distress, many heart- 
aches, a vast amount of bitter- 
ness and destructive friction 
could be avoided if all contacts 
between government and busi- 
ness were undertaken in this 
spirit. It is to be hoped ardently 
that certain other government 
agencies will take a leaf from 
the board’s record in this in- 
stance. 


Not Only 


Man’s Calling 

MOST PERSONS not close to 
the picture are inclined to think 
of the automobile manufacturing 
industry as exclusively a man’s 
calling. And it is true that most 
of the folks who make automo- 
biles are men. But not all of 
them by a long shot. That’s 
shown in some very interesting 
1940 Census Bureau figures which 
became available here last week. 
They reveal that there were 
516,062 persons employed in mak- 
ing automobiles and automobile 
equipment. Of this number, 474,- 
763 were men, leaving the quite 
substantial total of 41,299 as rep- 
resentatives of the fair sex. 


* * * 


Now and Then... 





WALTER CHRYSLER’S first job was in a railroad’s repair shop. So 
was Dan Eddins’, but not in the same place. Eddins began in the mainte- 


nance shop of the International & 


Great Northern at Mart, Tex., and 


stayed there 3% years, gaining a knowledge of the internal combustion 
engine through having to wet-nurse a one-cylinder gasoline engine that 
provided the motive power for a section gang’s handcar. Graduating 
cum laude, he went into the automobile business with the Studebaker 
branch at Dallas, then became a partner of the Maxwell distributor in 
Denver, buying him out in 1918. General Motors picked him up and he 
became Chevrolet zone manager there and later at Tarrytown, N. Y. 
He was promoted to Atlantic Coast regional manager and then became 
the territory’s assistant general sales manager. So good a salesman was 
he that his next job was that of general sales manager of Oldsmobile 
and then president and general manager of the unit. In ’82 he was 
named as associate of GM’s vice-president in charge of sales, a job he 
resigned in 1984 to join the Chrysler Corp. as vice-president and general 
manager of Plymouth. A few months later he was made the division’s 
president. Now this division has grown from a little acorn into a giant 
Plymouth oak, shipping as many cars in any one month as the factory 
did in its very first year when it boasted of 58,000 sales. Timely is this 
week’s Now and Then, for it ties in with Plymouth’s announcement of 
its 1942 models. Photographically speaking, the man on the left is this 
very same Dan Eddins; on the right is Eddins again, this time when 
he was general manager of Oldsmobile at Lansing. 


Census Bureau Figures Show 


Value of Car Industry to U.S. 


Special to Automotive News 

INGTON. — Defense cur- 
tailment of output of automotive 
products and similar limitations on 
petroleum distribution have 
prompted the U. S. census bureau 
to compile a statistical picture of 
the volume of sales, number of 
establishments, extent of employ- 
ment, and payrolls in these indus- 
tries in normal times. 

The census figures, based on 
performance of the automotive and 
petroleum retail activities of 1939, 
indicate that these combined in- 
dustries yield approximately one- 
fifth of the total retail trade vol- 
ume of the United States in a 
normal year. The manufacturing, 
wholesale and retail activities of 
the automotive industry, combined 
with the retail and wholesale dis- 
tribution of petroleum, account for 
1,561,309 employes with an annual, 
normal payroll of $2,212,954,348. 

A breakdown of these activities 


follows: 
No. of 
Employes Salaries 





industry Reported and Wages 
Motor vehicles, bodies, parts 
and accessories .......... 458,723 $ 791,483,980 
Automobile trailers ........ 1,696 2,000,229 
Tires and inner tubes...... 63,131 113,024,271 
Electrical equipment ....... 20,977 32,556,000 
ee Pare 18,666 27,244,913 
Automobile stampings ..... 9,839 15,253,455 
*Lighting fixtures ......... 5,137 7,151,548 
*Electric lamps ........... 1,159 1,530,906 
*Radios (automobile) ...... 5,592 7,560,650 
*Automobile hardware ..... 8,690 11,521,145 
*Glass (laminated) ........ 8,651 12,420,648 
*Automotive seat springs ... 5,711 7,657,690 
*Automobile pads .......... 1,263 1,370,668 
COTO TNS kc iccssccrces 15,155 12,776,000 
Automobile plants not listed 
GEE Gedecacaecexvecncsoe 15,613 27,480,245 
We bse sccccencecensse 640,003 $1,071,032,348 





*Estimated for automotive products representing 
parts of industries. 

**Reported by textile plants engaged primarily in 
the production of tire fabrics. 

The above tabulation does not 
include personnel engaged in pro- 
duction of pig iron, hot rolled and 
forged steel, nonferrous metal prod- 
ucts, bolts and nuts, screw-machine 
products, upholstery, paints, enam- 
els, lacquer, pipe and tubing, ball 
and roller bearings, automobile 
chassis springs, hand tools, etc., 
made in plants not operated by 
automobile manufacturers. Neither 
does it include the workers and 
payrolls in the production of steel 
consumed by the automobile in- 
dustry. American Iron & Steel In- 
stitute reported that the industry 


consumed 7,185,016 net tons of steel 
in 1940, or 15.7 percent of total 
steel output. 

Retail, wholesale, and _ service 
activities in the distribution of au- 
tomotive products and petroleum 
support 422,485 U. S. establishments 
of which 392,800 are active propri- 
etors of unincorporated businesses. 
These 422,485 units employ 921,306 
people with an annual payroll of 
$1,141,922,000. Of these 422,485 units 
of business, 301,990 are retailers 
and their gross annual sales of 
automotive products and petroleum 
amount to $8,368,530,000. In this 
group of retailers there are 282,713 
active proprietors of unincorpo- 
rated businesses; employes number 
624,825, and payroll amounts to 
$706,881,000 per year. 

In the wholesale field there are 
41,614 units, doing a gross business 
of $7,045,244,000. In this group there 
are 29,503 active proprietors of un- 
incorporated businesses, employing 
203,489 persons with a payroll of 
$337,527,000. 

In the repair and service end of 
the automotive business there are 
78,881 establishments with annual 
receipts of $440,892,000. They employ 
92,992 persons with a payroll of 
$97,514,000. 

The retail group of 301,990 units 
includes 60,132 dealers in the auto- 
motive group who sell new and 
used cars and accessories and who 
have an annual volume of sales of 
$5,546,035,000. In this group there 
are 51,238 active proprietors of un- 
incorporated businesses; 389,298 
employes and a payroll of $507,- 
947,000. 


Johns-Manville Gets 


Large Defense Order 
NEW YORK.—In a letter sent to 
all stockholders in Johns-Manville 
Corp., Lewis H. Brown, president, 
announced that the company had 
completed a contract last week 
with the War Department to pro- 
ceed at once with the construction 
and operation of a $27,000,000 shell- 
loading plant, near Parsons, Kan. 
“The plant,” Brown’s letter states, 
“will be known as the Kansas 
Ordnance Plant. It will cover 25 
square miles, comprise about 400 
buildings, 75 miles of track and 
100 miles of road, cost about $27,- 
000,000 and employ 8,000 persons.” 


Defense 


(Continued from Page 1) 


—Batt; Priorities division—Nelsop. 
Production divisions—W. H. Har. 
rison, heretofore director of Ship 
construction; Purchase division— 
Douglas L. MacKeachie, forme | 
assistant purchasing director under 
Nelson. 

Knudsen said Friday that, 
sometime in the future, OPy 
may attempt to give the automo. 
bile industry assurances that it 
will get sufficient materials to 
manufacture the number of cars 
fixed under the OPM curtailment 
program. 

The capital's first impression of 
the reorganization of the defense 
setup is a generally favorable one 
and a sampling of authoritative 
opinion indicates that the feeling 
is it should be at least partially 
successful in hurrying the tempo 
of defense production and in re. 
ducing conflicts between the sev. | 
eral agencies charged with super. | 
vising the emergency effort. Com. | 
ment on the reorganization, brought | 
about by an executive order is- 
sued by the President after several 
months of study by close advisers, 
naturally is qualified, for all ob- 
servers point out that the new 
plan can only be finally assayed 
in the light of experience. 

But there is little disposition to 
dispute the need for some action, 
and the consensus appears to be 
that the present move is in the 
right direction, in view of all the 
circumstances. 

Briefly, the President’s order 
sets up a supply priorities and al- 
locations board which is said to be 
broadly comparable to the British 
Supply Ministry, and it is given 
new and wide powers to fix pri- 
orities and allocate supply of ma- 
terials, fuel, power and all sorts of 
commodities for defense needs, for 
civilian requirements, and for use 
in the furthering policies of eco- 
nomic warfare. 

That there will be criticism in 
some quarters of the vast powers 
vested in this board, which already 
is being described here as “the 
Supreme Court of American Econ- 
omy,” is expected. Officials insist, 
however, that the critical situation 
demands that these vast powers 
be given and coordinated to the 
end that the entire industrial, 
business and financial structure 
work efficiently in unison for the 
accomplishment of the task in 
hand. 

Important 


changes were also 


made in key defense positions as’ 


follows: 


Priorities Director E. R. Stetti- | 


nius jr., is made lease-lend admin- 
istrator. 

John D. Biggers, OPM produc- 
tion director, is made minister to 
London where he will work with 
W. Averill Harriman, lease-lend 
expediter in England. Biggers re- 
ceives this appointment in  re- 
sponse to a British request for an 
American production expert to aid 
the lease-lend program. 

Douglas MacKeachie, who has 
been assistant to Nelson, is pro- 
moted to OPM purchasing director. 

W. L. Batt (SKF Industries ex- 
ecutive) who has been Biggers’ top 
assistant, is slated to stay with the 
OPM production division and as- 
sume even larger duties than in 
the past. 

According to the White House, 
all changes in the setup have been 
agreed upon by OPM, OPACS, and 
the War and Navy secretaries. The 
new board is expected to sit 
frequently with the President. 

* 


Macauley Hails 


Defense Setup 

DETROIT.—Alvan Macauley, 
president of Automobile Manufac- 
turers Assn., offered his approval 
Thursday night of President Roose- 
velt’s reorganization of the defense- 
production setup, providing “it, at 
last, gives us a supreme leader.” 

Macauley said that, at first 
glance, the President’s plan ap- 
peared to be an effort “to give us 
the consolidation of leadership 
that we have needed from the 
start.” 

He pointed out that the auto- 
mobile industry “has been ready to 
whole-heartedly cooperate in the 
nation’s defense effort,” but “until 
now has been handicapped by lack 
of supreme leadership to turn to.” 

He said that “there are many 
splendid leaders in Washington” 
who have been hampered by the 
lack of a sole governing head. 
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(Continued from Page 1) 
tour of inspection. It was a full! ; 


woman’s tennis champion, and Wil- 
pur Shaw, thrice-winner of the 
500-mile race at Indianapolis, both 
of the speakers inspirations for the 
98 boys and girls who survived to 
the finals. Wilbur brought out one 
interesting point in his well-han- 
dled talk on safety. That was 
sportsmanship on the speedway in 
comparison with the road-hog 
tendencies of the average motorist 
on the highways. He said that in 
his 21 years of racing, in which 
time he smashed through countless 
fences and bumped concrete side- 
walls aplenty, none of his competi- 
tors ever had tried any “dirty” 
driving on him and that neither 
had he seen anything of the sort 
attempted on any other race driv- 
er. They seem to have adopted 
the motto of Monsieur Beaucaire 
as interpreted by Booth Tarking- 
ton—“always fair.” 

Patricia Borman, the girls’ cham- 
pion, came from Chicago and Herb 
Wilson, automobile editor of the 
Chicago American, tells me how 
seriously the young lady took the 
contest. She practiced for months 
before the contest and even went 
so far as to go to the police and 
have them tutor her on safe driv- 
ing. Results prove she went to a 
good school. The boys’ best was 
Kenneth R. Kerr of Des Moines, 
Ia. a strapping youngster who 
looks every inch a champion. 


CAME CHRYSLER'S big day, 
Tuesday. Of course there was an 
automobile preview at the end 
of the route, but the Paul Prys 
and the Peeping Toms _ really 
learned the importance of the cor- 
poration’s contribution to defense 
by the time they had made their 





Steel Production 
In Past Week 
Holds Steady 


NEW YORK.—Operating rate of 
the nation’s steel mills last week 
was 96.5 percent of capacity, ac- 
cording to a report of American 
Iron and Steel Institute. This com- 
pares with revised figures of 96.2 
percent in the previous week; 97.6 
percent one month ago and 91.3 
percent one year ago. 

This represents an increase of 
0.3 point or 0.3 percent from the 
preceding week. 

The revisions in the rates pub- 
lished for previous weeks of 1941, 
reflect the recently announced in- 
creased capacity of the industry, 
rated as of June 30,1941. 


Output Steady 


In Youngstown Area 

YOUNGSTOWN, O. — Steel pro- 
duction in the Youngstown district 
continued last week at 98 percent, 
but finishing operations are re- 
ported to be off slightly because 
of heavy shipments of steel ingots 
to England. 

Although no official statement 
could be obtained, it is reported 
that Youngstown Sheet & Tube Co. 
has sent nearly 20,000 tons of in- 
gots to England in the past few 
weeks, under a lend-lease order. 
Finishing ingots abroad also will 
affect the scrap iron situation here, 
since the average loss in finishing 
recoverable scrap is 30 percent. 


Personnel Changes 


Announced by GM 


DETROIT.—Alfred P. Sloan, 
chairman of General Motors, Fri- 
day announced several personnel 
changes as follows: 

L. C. Goad, assistant to W. C. 
Williams, vice-president in charge 
of the accessory group, becomes 
assistant to Albert Bradley, vice- 
president in charge of the car and 
truck group. 

F. L. Burke, general manager of 
Guide Lamp division, becomes as- 
sistant to Williams, while C. A. 
Michel, factory manager at Guide 
Lamp, takes over Burke’s former 
post. 

H. W. Anderson, on the corpora- 
tion’s labor relations staff, be- 
comes assistant to B. D. Kunkle, 
vice-president in charge of person- 
nel staff. 


py Chris 
, Sinsabaugh | 


day, lasting from an 8:30 breakfast | 
at the Statler to 10 o’clock in| 


the evening when the last crumb|° 


of bread was eaten at the dinner 
that wound up the affair. 


Never before have I seen a better 
organized party. Everything was 
run on a timetable basis. We rode 
buses all the way and in each bus 
was a Chrysler executive who told 
us the points of interest through | 
the mike as we passed along. The 
chief activity was the tank arsenal, | 
where the Gargantuas are coming | 
off the production line with clock- | 
like regularity. Had it not been for 
Fred Shaw pushing me around in| 
a wheelchair in this arsenal, I never | 
could have made the grade and'| 
wouldn’t have been able to reach 
the scene of action, the terrain 
where the tanks did their stuff. 
They sped around the track with 
guns popping; they slid down steep 
banks, ran through water and 
climbed the other side as if they 
were on a boulevard. 

* * * 


ALL OF WHICH made a swell 
demonstration, but to my mind the 
Dodge war trucks did a more im- 
pressive job over at the Dodge 
truck plant. It reminded me of the 
old slogan of the Jackson car— 
“no sand too deep, no hill too steep.” 
“Frenchy,” who did the real driv- 
ing, put the trucks through their 
paces. He climbed a 60 percent hill 








and came down the other side 
without difficulty; he ploughed 
through deep muck and up stiff 
banks and the truck never failed 
him. From the sidelines it was ap- 
parent that driving the trucks was 
no easy job, for “Frenchy” bobbed 
around on his seat, his buttocks 
playing a rat-a-tat-tat tattoo which 
caused Eddie Batchelor to wise- 
crack: “That oughtto put him in 
shape for a good horseback ride.” 

In several of the other defense 
plants we saw, Chrysler has the 
situation well in hand. Although 
not in production, the plants are 
either awaiting machine tools or 
materials before getting to going. 

* * * 


ONE JOB MORE and the master 
bricklayer has built his column. 
That is Studebaker’s press party, 
always unique and original. More 
than 100 made the trip to South 
Bend this time and we saw the 
new stuff. Given a free rein, Mor- 
row Krum let his imagination run 
riot. He took us to the company’s 
proving grounds where was “Camp 
Studebaker.” Each of the press 
rookies was put in khaki, which 
made new men out of them. They 
were divided into two armies, with 
Gen. Ulysses S. Grant (Jim Sullivan 
of the Boston Globe in civilian life) 
leading the Union forces, and Gen. 
Robert E. Lee (otherwise the editor 
of Automotive News) led the lost 
cause. We had all the trimmings, 


including a guard house and a! 


canteen, followed by a tent dinner 
which had a most unusual feature. 
Each of the guests had been in- 
vited beforehand to send in five 
questions which the Studebaker 
high command would attempt to 
answer. This was taken seriously 
and the Quiz Kids at their best 
never were better than Paul Hoff- 
man, Harold Vance, Ken Elliott, 
Scotty Fletcher and Ralph Vail in 
replying. 

Furthermore, Krum had seen to 
it that all these questions and an- 
swers had been properly mimeo- 
graphed in advance, so it was easy 
for such writers as “One-L” Wilkie of 
the Associated Press, Rex Cleveland 
of the New York Times, Johnny 
Jenkins of the Chicago Daily News, 
Harry Smith of the Cleveland Plain 
Dealer, Bert Pierce of the New 
York Herald-Tribune, Bob Perry of 
the Detroit Free Press, Si Freeman 
of the Detroit Times, Phil Hampson 
of the Chicago Tribune, Fred Burns 
of the Cincinnati Times-Star, Bob 
Beiser of the Cincinnati Enquirer, 
Jim Sullivan of the Boston Globe, 
Leon Pinkson of the San Francisco 
Chronicle and Van Hadley of the 
Wall Street Journal to convert 
these questions and answers into 
front-page stories, not so much on 
the new-car presentation but in- 
telligent summations of the opin- 
ions of the Studebaker high com- 
mand on the situation in the 
automobile industry as a whole. 


MEMBERS OF THE PRESS had their inning at Studebaker’s press 





At ‘Camp Studebaker’ .. . | 
| 


review 


f 1942 models last week in South Bend. Questions on sales, production and 


riorities were answered by officials of the company. Here’s the speaker’s table | try. M. 


n the tent at “Camp Studebaker,’ showing H. S. Vance, chairman of Stude- 


baker; K. B 
Scott Fletcher, general sales manager. 


Elliott, sales vice-president; Paul G. Hoffman, president, and 





THEY WERE no competition for West Point cadets but the members of the 
nation’s press gave their version of a snappy salute when the flag was raised 


over Studebaker’s 1942 model press 


review. Dressed in natty uniforms, the 


newspaper and magazine men were inducted into the army at Camp Stude- 
baker at the Proving Grounds near South Bend. 


iy 





BEFORE VENTURING onto the field of patti, “Sone Chris Sinsabaugh 


and Jim Sullivan practice their salute for 


B. Elliott who, when not 


“armying”’ is vice-president in charge of sales for Studebaker. The battle near 
Camp Studebaker was eventually declared a draw. Both sides retired gracefully. 





Q. and A. 


Studebaker Officials Give Pertinent Data on Output, 
Dealers, Substitutes, Employment 
(Continued from Page 7) 


further substitutes being necessary | National Defense Boosts 


steel gives a somewhat better 
surface hardness than the 3% 
nickel steel. We have been using 
this steel in one or two instances 
over a period of two or three years 
during which time we have demon- 
strated that this substitute is just 
as good or better than the 3% 
nickel we have been using. An- 
other outstanding example of sub- 
stitution is our being forced to sub- 
stitute a semi-steel piston in place 
of the aluminum piston. In regard 
to pistons, whereas we previously 
coated our pistons with tin, on 
account of the shortage of tin it 
has been necessary to granadize 
these pistons. The question of the 
relative merits of aluminum ver- 
sus semi-steel pistons has always 
been a subject of hot debate among 
the industry’s engineers. As a mat- 
ter of fact, engineering advances 
in both the aluminum piston and 
the old-type cast-iron piston have 
been made so that either type is 
thoroughly acceptable. It is pos- 
sible to use smaller bearings when 
aluminum pistons are used, but 
most makers, including Studebaker, 
have sufficient margins so that the 
shift to the semi-steel piston cre- 
ates no problem. 


Q.—What is the probability of 


as supplies of certain raw mate- 
rials become tighter? 

A.—It is very probable that fur- 
ther substitutions will be necessary. 
For example, when our 1942 models 
were designed, there was no short- 
age of chrome and we were given 


| 


| 
| 


Previews 


(Continued from Page 1) 


| order for nose and center fuselages 


for Martin bombers. Production 
has also started on Bofor anti-air- 
craft guns, and Dodge division is 
turning out more than 250 Army 
trucks per day. A total of 55,000 
trucks already have been delivered, 
with 79,000 currently on order. 
Chrysler also is working on a 
2,000 horsepower 16-cylinder air- 
cooled airplane engine, a 500 
horsepower tank motor, bomb- 
sights, and power plants for cargo 
boats. 

Packard told its dealers that 
they have “a sales job to do” this 
year regardless of the curtailed 
production program for the indus- 
M. Gilman, president, noted 
that there would be no car short- 
age for the first four months of 
the 1942-model season and declared 
that quality was the predominant 
subject in the new cars. Prices on 
the 1942 Packards start at $1,180, 
compared with $956 a year ago, 
and range up to $1,695, a drop from 
the $1,795 charged in 1941. 

Studebaker’s 1942 models, pre- 
viewed Wednesday at South Bend 
in a “Camp Studebaker” military 
setting, embody many noteworthy 
changes from a year ago, details 
of which will be announced Sept. 
15. Full details of pertinent ques- 
tions, answered by Studebaker 
executives during the preview, may 
be found on page 7. 


Truck Priorities 
Main Topic at 


MTA Conclave 


DETROIT.— The eighth annual 
convention of the Michigan Truck- 
ing Assn., which will be held Sept. 
4-5 at the Hotel Fort Shelby here, 
has its entire program built around 
the problems of the trucking in- 
dustry as they relate to the Na- 
tional Defense program. 

Activity of the convention opens 
with a Defense luncheon at which 
S. L. A. Marshall, war commen- 
tator of the Detroit News, will be 
the principal speaker. The Chrysler 
sound movie, “Assembly Lines of 
Defense,” will be shown and a 
panel discussion on today’s prob- 
lems will follow. This discussion 
will be headed by Lt. Col. Harold 
Furlong, who will speak on the 
Michigan Council of Defense plans; 
Frank Purse, ICC district director, 
who will talk on the Regional Mo- 
tor Truck Committee program; 





| Capt. H. D. Harold of Fort Wayne, 


on military use of highway trans- 
portation; J. Schaub of the Michi- 
gan highway department, on Mich- 
igan defense highways, and Lee 
Richardson, Michigan motor ve- 
hicle administrator, on the War 
department truck survey. 

Thursday evening a buffet smok- 
er will be given and Friday all day 
will be given over to the elimina- 
tion trials for the National Truck 
Roadeo. The annual banquet at the 
Hotel Statler Friday night will be 
headlined by John Rogers, Inter- 
state Commerce Commissioner 
from Washington who will discuss 
truck and truck maintenance parts 
priorities. 


Activity of Tex. Truckers 
DALLAS, Tex.—A 30 percent in- 
crease in tonnage carried by motor 
freight lines in Texas since Jan. 1 
as the result of national defense 
work and service to Army camps, 


a complete go-ahead on stainless|W@S reported by Lynn B. Shaw, 


steel and chrome. Later, a short- 
age developed, so much of the 
bright-work which you now see on 
the 1942 models will have to be 
replaced by some new type of deco- 
ration before the first of next year. 
Conditions might become so acute 
that it may be necessary some day 
to substitute a synthetic rubber for 
the rubber we now use in tires. 
The rubber companies are already 
producing synthetic rubber tires in 
an experimental way. 


Q.—Does the use of substitutes 
involve the expenditure of more 
money than if the factories used 
the material which would have 
been used? 


A.—In a great many cases, yes. 
For example, one small die-casting 
which we formerly used and which 
cost in the neighborhood of 20 
cents was replaced by malleable 
iron and this costs approximately 
50 cents. 


general manager of the Texas Mo- 
tor Freight Assn., last week. 

Efforts are being made on pri- 
orities for truckers so that equip- 
ment needed next year under the 
continued increases in loadings 
will be available. 


OPPORTUNITY 
REGIONAL SALES MANAGER 


Trucks are today a recognized transportation 
necessity. We now have a few openings in 
good territories for men with motor truck sell- 
ing experience to represent this company in 
buliding up and supervising dealers. Liberal 


reglonal manager contract covers over-ride 
commission in connection with the sale of 
both trucks and parts. Permanent connection 
with factory of highest credit rating. Un- 
limited earning potential to men capable of 
aggressive territory development work and whe 
know motor trucks. Address Sales Manager, 
Box 278, in care of this paper. Give infor- 
mation as to your experience, age and definite 
detalis which will substantiate your ability 
te finance yourself in handling a factory 
over-ride commission contract. 
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What... LABOR WANTS AFTER THE WAR 


WASHINGTON WANTS A SEPARATE AIR FORCE 


H 0 W, WAS CAPTURED IN THE BATTLE OF DAMASCUS 


—three titles from September 6th Liberty 





WHAT appeared 7 times in titles in the last ten issues 


WHY 44 se 44 4a 


HOW 4a 4 4a 4a 


44 44 44 44 44 44 


And the question mark appeared ten times! 


“These titles are typical of an editorial policy 
designed to attract people with open, inquiring minds— 
people who seek the answers to the questions of today. 


They are also typical of a policy of giving both sides of a 
question, whether or not we agree with the author. For 
instance we state about the second title, shown above, 
“in the spirit of fair play Liberty here gives the other 
side,with which it wholly disagrees.” 


We do this because we feel that people convinced after 
studying both sides have stronger convictions and become 
much more articulate than those who have never known 
any but their own views. 


Thus Liberty edits for a state of mind, rather than for a 


Liberty 


IMPACT AT THE PEAK 





pocketbook. Thus Liberty attracts eager, interested people 
in all walks of life. 


And because these people come from all walks, they nat- 
urally come from all income groups—a few from the rich, 
a few from the poor—but the bulk of them come from the 
well-to-do middle classes, who make our best market— 
and your best market. 


Families Per 
Advertising Dollar 





Almost all magazines give good dollar coverage of “A”, “B”, and “E” families — 
but at the BULGE of the market, where 60% of all sales are made LIBERTY hits harder 
than any other magazine. Thus Liberty delivers IMPACT AT THE PEAK. 
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